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Take An Inventory 


Sign up with?the MEDICAL, LIFE, and tbrough 
thej.company’s liberal substandard plan give to re- 
jected persons in your community what they want— 
life insurance. In meeting their desire, in this partic- 
ular, you will not only profit financially but will 
create new friends whose influence will aid you in 
writing other business. 





Make up a list of the persons in your community 
who have been rejected for life insurance. Among 
them you will recognize some real live prospects who 
are seeking protection. It is human nature to want 
that which is most difficult to attain. 


THE MEDICAL LIFE, in addition to its substand- 
ard policies, writes Child Endowment, and offers equal 
rates to men and women. 


SIGN UP TODAY, then check up, and get busy! 


THE MEDICAL LIFE INSURANCE COMPANY 
of America 
Black Hawk Bldg., Waterloo, lowa 


W. A. ROHLP, President I, G. LONDERGAN, Sec’y & Gen’! Mgr. 
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That’s the big problem that has grayed the hair lls 

PRICES: 


of Life Insurance men. For the last two years it : 
. . ‘ Red Cloth Cardbog 
has been discussed at every gathering of Life In- Single copy......... $1.50 am 


25 copies........... 3085 
surance men. : 
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Universally conceded to be the most desirable OE 


form of insurance for dependents it has been the q 
poorest seller. Where is the Rub? Cost. Pro- 4g 
moted, pushed, boosted, it has failed to batter THE ART OF SELL 
down the walls of sales resistance because the an- q 
nual cost was too high for the average man. 





A Practical Handbook by : 
JOHN S. TUNMORE ~ 


But the Central Life has solved the problem by ; For the Use of Insurance afi 
issuing Other Salesmen 


Warns of Pitfalls; Stimulates 7 


A POPULAR-PRICED POLICY Inspires 


PRICES, SILK CLOTH BINDI ( 
Single copy.. J 





This policy changes the possible field from a 
limited few to the whole range of life insurance pros- 
pects. A life insurance man can produce profit by 
specializing on the Central Life Income Policy. 





It is seldom that life insurand 
men are privileged to secure new 


The Disability Clause calling for $15 per thou- helpful books from two such we 
qualified authors. One of the 
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CONSTRUCTION COUNCIL AND INSURANCE 


Plan Reforms in Safety Measures and in Fire Prevention 





HE American Construction Council, of 
which Franklin D, Roosevelt, resident vice- 
president in New York of the Fidelity and 
Deposit Company of Maryland, is presi- 
dent, serving without compensation, has 
proven of great interest to insurance people. 
While the major purpose of the newly 

formed Council will be to carry out reforms 
“inthe labor end of the business, it will not neglect certain other 
| important phases, two of which are of deep interest to the 
members of the insurance business, these two being: (1) 
)sdfety measures in connection with workmen's compensation 
‘insurance; (2) fire prevention measures. 
_ lt should be mentioned here that insurance men have a 
Pinfluential part in the membership of the American Construc- 
Council. The organization is composed of eleven groups each 
Pwith equal voting powers. One of these groups is composed of 
Hfinancial interests, among whom are included the insurance 
‘hen. This latter is known as Group 8. 
| At a recent meeting of Group 8 in Washington, D. C., the 
stasualty companies brought up the question of safety measures 
Mor the workmen, and it was approved as a proper matter to 
“ome before the organization. It was asserted at this time by 
the casualty men that proper safety measures would serve to 
“tut twelve per cent from the total cost of workmen’s compensa- 
tion i insurance. For these reasons measures will probably soon 
me adopted to provide for a comprehensive study of safety 
Pheasures j in connection with the building industry. Under the 
leadership of such a powerful influence as the new Council bids 
hair to be, this great work should receive new impetus and life, 
“hus not only saving the lives of thousands of workmen but 





also greatly reducing the cost of compensation insurance. 

The question of fire prevention will be taken up from the 
standpoint of the great waste of materials involved in our 
annual fire loss. Taken from any angle, however, it is bound to 
be of absorbing interest to fire insurance underwriters, since 
the past two years have proved to them that every possible 
method of reducing fire loss is vital to their business. 

If the subject is properly delved into and close co-operation 
with the National Board of Fire Underwriters and the Under- 
writers Laboratories is maintained, the Construction Council 
can do inestimable good in this direction. In fact, were the 
Council to obtain any lasting results in the way of fire pre- 
vention, as it now seems to earnestly desire to do, it would have 
justified its organization without ever accomplishing anything 
further. The attitude of the Council now seems to be that 
there is room for a great deal of constructive work in the way 
of definitely settling upon standards of building construction 
which will stand up against the test of heavy fires. The changes 
in opinion on these matters by experts have been so frequent 
as to have left many builders in a confused state of mind regard- 
ing the fireproof quality of many of the modern construction 
materials. The Councill will endeavor to set its membership 
right on numerous points in this connection. 

While on the same subject the matter of salvage corps in the 
various cities of the country was brought to the attention of 
the Council, and some criticism was made of the fact that there 
are several large cities about in which there is no salvage corps. 
Leaders of the Council seemed to be of the opinion that the 
work of the salvage corps in saving materials in cases of fire is 
very important, and they decried the lack of them in the cities 


referred to. 
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Weekly Mortality Index of American Cuties 
(Division of Vital Statistics, U. S. Census Bureaw) 


1919-1920 
Death Rates per 1,000 Estimated Population 

1919 Rate 1920 Rate 
DEE AS a hssccc ctccin eaters oss oi 11.8 BOD: £9 new sceemenkesmeens 30.9 
BT eh a aicmabien eect 11.2 BAY res spalorotaiine axacessteie 32.2 
BON curcieeeescaee ae 11.2 Biicécd icicwemocssions 26.7 
ed eS acy 11.2 2B... sees eee seen rte 
July = heel 127 NAGI sso sctsscrctetiors dieses 18.5 
Thee 10.9 ssiaiididahai dedi re 
DOMES auweia liste (ss 11.0 sic taal al 15.8 
Dakss auc rrveriaveseresspwsiive 16.2 
Oe ee 12.2 PR. Bi cise wsrvnrscccdiwaieniits 14.9 
CS sae ee II.1 "pear anence 14.7 
MES Ware eile te orcioie Sloan T1.1 Wi a icewuaiseatiin 14.8 
RAN orale waiter ies II.1 lis wa atsnesulbadaticees 14.8 
BOw eee e reece ee eeeee 10.9 MAG: Ticmadwoweasnauvarts 13.7 
Bo csiswisnwvinsese's 11.0 Boece eee eee ee eee 14.2 
eee eee 11.7 dl ate ee a lal 13.9 
PE csawcwknevawevn's 10.6 22. oe sencecsesserees 13.9 
| RE 10.9 j ee 13.4 
WRG: (Bie cow cseae inns terse 12.3 
Ce ee ee II.I Wg a sie 
CO ee ee II.1 10. .scssseseeverees mae 
18.2... see ee eee esos sun Divigsce!s sanremaweea ees 10.7 
Fer re tternnsener ses sii TONY 9 ocuicorccnaonneees 11.3 
eS ee ee 11.6 Os c.ca Pinovorsewniee’ 10.6 
Bow ineiciic meas wassvene 11.4 oe eee 10.4 
Te bake eke tocasans 11.8 BA. Sater cshotnsove-torepanerarere ets 10.3 
Bo ree erat aealdass 12.2 BF cccnandamwsigwman 10.6 
SE ee 12.6 PIG Fg cic isra ean dhsraseGes II.0 
ae | RSS eee 13.4 a Me ee ate gee se 

Bets es eeenws 1 0, cr a j 
ae 13.6 - Deu juhamsndiesinvanates 10.6 
OO eacpih 13.2 SEGL.. Ass cos saaeweverssnare 10.8 
ids soutiouasancaners 11.0 
DB is tteciecucicidanion 10.8 
1920 Rate BE ssonsrcraseiatersisisiertcots II.2 
NIRS ioc Acta etc csiaisiesioatess 14.8 DE eB sccnsnciindeesitssnre 13,7 
iC) eee te eet 15.1 Ds veisninstoretaiarerawrnrsieeess 10.9 
IIc uapre sensei es 15.0 Bi: ocasom hs aoiaminnencies 11:2 
Zh Ta Nile Sat nee ea EE 18.1 BR c.3 is ihelatstin gateea utots 11.0 
Ee i RS eae 25.2 BOs trachea ehneaiiecins 11.2 


At a somewhat later date I suggested to the Director of the 
Census the utility of the wdustrial insurance claim rate as a 
further index of the mortality of the wage-earning element of 
the population, and again the suggestion was promptly adopted 
and has been carried forward with a considerable measure of 
success. The industrial mortality figure is, of course, for ages 
one and over and therefore not representative of that element 
of the mortality which concerns only the infant population. In 
the table following I give the industrial claim rate per 1,000 
policies exposed to risk, furnished each week by wire by five or 
more industrial companies co-operating with the Census Office 
in a field where the future possibilities have thus far only been 
touched. 


* Copyright, 1922, by The Spectator Company, New York. 





The Evolution of Life Insurance’ 


Uses of Mortality F igures in Practical Business Life 
By DR. FREDERICK L. HOFFMAN 


(Continued from Tue Spectator of June 15) 


Weekly Mortality Index of Industrial Insurance Experience 
(Division of Vital Statistics, U. S. Census Bureau) 
1919-1920 


Death Ratio of Death Ratio of 
Claims Industrial Claims — Industrig 
per to General per to General 
1,000 Mortality 1,000 Mortality 
Policies Figure Policies Figure 

1919 in Force 1920 in Force 
June 14 10.6 89.8 Feb. 7 13.0 421 
21 9.7 86.6 14 14.1 436 
28 8.9 79.5 2I 24.4 914 
July 5 7.0 62.5 8 18.5 85 
Pe pot 79.5 Mar. 6 17.8 96.2 

79-5 

19 10.0 91.7 +3 16.5 959 
26 8.7 79.1 - sae 2 
27 13.2 815 
Aug. 2 8.8 72.1 Apr. 3 10.8 72.5 
9 8.4 75-7 10 11.9 810 
16 8.3 74.8 17 10.6 716 
23 8.1 73.0 2 I1.0 74,3 
30 7.6 69.7 May 1 10.2 745 
Sept. 6 7.5 68.2 8 10.1 7 
13 8.7 74.4 15 10.4 148 
20 8.8 83.0 22 9.9 712 
27 8.1 74.3 29 9.8 731 
June 5 89 724 
Oct A 7.9 712 I2 9.3 76.2 
II 8.3 74.8 19 9.6 793 
. 78 69.0 26 8.7 813 
25 9.0 78.3 July 3 8.2 72.6 
Nov. I 8.9 70.7 10 75 708 
8 8.0 70.2 17 8.9 85.6 
15 8.4 71.2 24 8.5 825 
22 8.8 72.1 31 78 736 
209 8.0 63.5 Aug. 7 7-6 6.1 
14 7.9 699 
=f oe mm a & & 
bss rae Pe ; 28 8.2 714 
vi 85 faa Sept. 4 7.0 648 
‘ . II 7.0 63.6 
18 8.2 759 
1920 25 8.2 732 
Jans» <3 9.8 66.2 Oct. 2 8.2 739 
10 11.0 72.8 9 8.0 734 
17 10.6 70.7 16 7.8 696 
24 10.3 56.9 23 8.7 791 
31 10.9 43.3 30 8.0 714 


The industrial claim figure represents the wage-earning ele 
ment, including family dependents, and is therefore more useful 
for the practical purpose of determining changes in the prevall- 
ing standard of life. A much longer period of observation will 
be necessary, however, before definite conclusions can be at- 
rived at, but the period under review clearly illustrates the fact 
that the prevailing death rate may be high without at the same 
time affecting the wage-earning element to a corresponding de- 
gree, while, conversely, the rate may be low for the general 
population but high for wage-earners and their dependents. 

(To be continued) 
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COMBINED SURRENDER AND LAPSE 
TERMINATIONS* 

HE accompanying table shows, in 
T combination, the data concerning 
terminations by surrender and lapse of 
twenty-nine life insurance companies 
which were published in two separate 
tables in THe Specrator of June 22. 
The tabulation herewith covers the ter- 
minations from both causes of the 
twenty-nine companies, year by year for 
twenty years, as well as averages for the 
five-year peiods and for the entire twenty 


* Copyright, 
New York. 


1922, by The Spectator Company, 


PER CENT OF MEAN POLICIES IN FORCE OF TERMINATIONS BY SURRENDER AND LAPSE 


years. In 1921, the combined ratio in- 
creased 1.90 per cent over that of 1920, 
and was 2.40 per cent higher than the 
ratio for 1918, which was the most 
favorable year of the last two decades 
in respect to percentage of lapses and 
surrenders. 

Last year witnessed the highest rate of 
surrender and lapse since the year 1907, 
the rate having been 6.35 per cent of 
mean policies in force, while the aver- 
age for the last twenty years was but 
5-40 per cent. Doubtless the business 
depression had much to do with this un- 
favorable showing, though it would seem 
that the protection afforded by life insur- 
ance is most needed when business is at 
its worst. However, the 1921 rate is 
well below the rates of the years 1902 to 
1907, inclusive, so that the retrogression 
of the past year is not so serious as it 
may at first appear; and as it comes after 
a long period of progress in the riglit 
direction, it may prove to have been but a 
sporadic recurrence of an _ unpleasing 
phase of the business. For many years 
—since 1906, in fact, up to 1921, the re- 
cession of the rate of surrender and lapse 
had been almost steady, due largely to 
the continuous educational propaganda 
by companies and agents as to the great 
desirability of maintaining insurance in 
force. The best life insurance salesman- 
ship is that which first fits the policy to 


the needs of the insured, and then aids in 
keeping the insurance sold. The business 
that stays is the business that pays. 

Students of the accompanying table 
should bear in mind that only the ordi- 
nary business of the companies is con- 
sidered. Industrial companies including 
in their ordinary account their intermedi- 
ate business naturally show a higher rate 
than those having only regular ordinary 
policies. When comparing lapse rates, it 
should also be remembered that termina- 
tions by lapse are chiefly among policies 
less than ten years old, and that, there- 
fore, rapidly growing companies are most 
likely to show high lapse rates. 





HE extent to which insurance com- 

panies are catering to colored people 
in the United States is indicated by a re- 
cent statistical summary issued by Secre- 
tary of Labor James J. Davis. This shows 
that there are twenty-five active com- 
panies with home offices in thirteen 
States and the District of Columbia 
which are conducted primarily in the in- 
terest of colored people, and which are 
selling principally life, health and acci- 
dent insurance. The assets of these com- 
panies amount to $6,339,199, and during 
the latest fiscal year such companies paid 
claims of colored policyholders and bene- 
ficiaries to the amount of $3,072,189. The 
twenty-five companies employed 6575 


FOR TWENTY-NINE LIFE INSURANCE 














































































































COMPANIES, FROM 1902 TO 1921, INCLUSIVE. 
| AVERAGES. 
COMPANIES | '902 1903 | 1904] 1905} 1906 | 1907] 1908 | 1909] 1910| 1911] 1912] 1913 | 1914 | 1915 | 1916 | 1917] 1913 | 1919 | 1920 | 1921 } 1902] 1907 | 1912 19:7 | 1908 
ta to tn to tn 
| 1906 | 1911 | 1916] 1921 | 1921 
r | | 
~----~ ~~~ ~~ ~~ |~-—|—~—_|~-_ | --_] --_| ——_ |---| —_-__ | —_| —|--_/---/-_|-__] --- | --—|--— |--—] -— }-—_ | .--|--- ] --—]--- 
Fina Life...... 22... 3.48] 3.97] 4 11] 4.45] 4.68] 3.62] 3.97| 3.51] 3.86) 3.92) 4.72] 4.69] 5.21) 5.44) 5.05] 4.58] 5.01) 422] 4.83) 6.71] 4.17| 3.78) 5.02] 5.04) 4.62 
Perkshire....  . 2 2. | 463) 3.99] 4.05] 4.01] 4.91] 3.20] 3.38/ 2.91] 2.68] 2.47) 2.73] 2.96] 3.49] 3.47] 3.00} 2.60) 2.28! 2.04] 2.74] 3.70] 4.11] 2.93] 3.14] 2.77| 3.15 
Connecticut General..........| 5.25] 4.87] 5.14] 4.51] 4.68! 4.03] 4.17] 4.02] 3.98] 4.18] 4.27] 4.41] 5.12) 5.41] 4.61] 4.16] 4.19] 4.14] 4.76] 6.53] 4.83] 4.11) 4.82] 4.91] 4.75 
Connecticut Mutua’. ... ....| 2.01] 1.90] 2.10] 2.13] 1.91] 2.0@] 2.45] 2.60] 3.02) 3.36] 4.38] 4.64) 4.65] 4.84) 4.20) 3.90] 3.85] 3.47] 4.20] 5.43] 2.01| 2.72] 4.54| 4.24] 3 61 
Equitable, New York....... | 6.50] 6.97] 7.98|10.32] 10.42] 5.46) .48] 4.58] 4 53] 4.22] 4.50] 4.40] 4.79] 4.93} 4.30] 4.18] 3.91] 369] 4.60) 6.69] 8.57| 4.66, 4.59] 4.69] 5.50 
| 
| » el p= 
Equitable. Des Moines. .... | 4.73] 5.28! 5.59] 6.14] 5.75] 4.43] 4.55] 4.15] 4.16] 486] 5.28] 5.75) 6.01] 5.41] 5.51] 5.50] 5.29! 3.99] 4.63] 6.06] 5.60] 4.45] 5.58] 5.22] 4.89 
Guardian, New —.. =. 501 5.40] 5.94] 5.90 6.09 6.41] 4.69] 4 38] 4.16] 4.53] 4.95) 5.07] 5,87] 5.69] 4.95) 5.40] 4.59) 4.56 | 4.82) 6.64] 5.71| 4.81] 5.31| 5.25] 5.26 
Home Life ....... 2... ..| 7 98] 7.92] 7.95] 8.24] 8.62| 7.50] 5.93) 5.55] 5.72) 5.91] 5.65] 5.59) 6.09] 6.34] 5.92] 5.19) 5.64! 4.89| 5 86] 7.16] 8.17| 6.11] 5.89] 5.82) 6.23 
John Hancock.......... ....| 6.58] 7.09} 8.35] 8.69] 9.89] 8.74| 8.99] 7 15] 6.61] 6.24] 6.03] 5.83] 6.10] 6.05] 5.14] 5.08} 4.77| 4.93] 5 32] 6.67] 8.46] 7.40) 5.80] 5.51] 5.91 
Manhattan... ....... 2. | 6.99] 7.61| 8.09] 9.28] 10.67) 8.76 5.55) 4.77| 4.35] 4.71] 4.90] 5.64] 6.60] 8.78} 7.24] 6.55) 4.88] 5.39] 5.08] 9.82] 8.61] 5.64] 6.62] 6.22] 6.77 
Massachusetts Mutual... .. 14] 5.14] 4.77] 4.74] 56.00] 3.97/ 3.76] 3.77] 3.42] 3.44] 3.77] 3.72] 3.86] 3.99] 3.66] 3.42] 3.01] 2.41] 3.08] 3.91] 4.95| 3.66] 3.80] 3.27] 3.74 
Mempolitan..... < ? 88|16.13/16.42/17.22| 16.10/14.12/15.91/12 64/10.46| 10.41 10:03] 10:00] 9.50] 9.08] 7.03 5.85] 5.75} 6.29 | 6.77/10.50 |16.66|12.44/ 3.89] 7.38] 9.32 
Michigan Mutual..........  |26.75/19.59/13.56|10.54| 10.35/10.07| 9.34] 6.94] 6.68] 7.38] 7.22] 7.50] 8.66) 9.56) 7.46] 7.41] 7.19] 4.71] 5.70} 8.741]15.84| 8.12] 8.05] 6.75] 9.76 
Mutua! Benefit........... . | 3.55] 4.28] 4.59] 5.02] 3.82] 3 46] 3.04) 2.54] 2.97| 2.70] 2.58] 2.40] 2.62) 2.62] 2.32! 2.01] 1.88] 149] 1.62] 2.12] 4.27| 2.78] 2.55] 1.81| 2.54 
Mutual, New York.......... | 5.89] 6.06] 6 39] 7.41] 8.38] 5 22] 4.25] 4.39] 4.28] 4.19] 4.51] 4.46] 4.86) 4.84] 4.34] 3.99] 3.61] 3.44] 4.39] 6.20] 6.91| 4.46] 4.60] 4.38] 5.01 
National Life . ; | 5.93 6.96] 7.38| 7.08) 8.65] 7 06] 5.17] 4.33] 3.87} 3.85] 3.70] 3.54) 3.93) 4.31] 3.70] 3.10) 2.78] 2.31] 2.76] 4.38] 7.28] 4..77| 3.84] 3.13] 4.45 
New England 2 LT 1 | 4°25) 4526] 4.72] 5.04] 4.89) 4.23] 4 03] 3.39] 3 10] 3.12} 2.85] 2.92] 3.03] 3.34) 2.98] 2.84] 2.96] 2.25 | 2.66] 4.05] 4.67| 3.54| 3.07] 2.97] 3.35 
NewYork. =... |. ||’ | 7.441 7.73] 7.83] 8.05] 10.45} 6.55] 5.40! 4.77| 4.22] 3.95] 4.19] 3.74] 3.99] 4.09] 3.81] 3.62] 3.78] 3.69] 4.04] 5.40] 8.38! 4.98] 3.96] 2.76] 5.12 
Northwestern Mutual... _. | 3.22] 3.28) 3.53] 4.08) 4.17) 3 79| 4.06) 3.78/ 3.6; 3.87| 3.73] 3.41| 3.56) 3.64) 3.07| 2.45) 2.24) 1.75 | 2.08) 2.99] 3.69) 3.83] 3.47| 2.31] 3:17 
Pacific Mntval.. . .. |). {12°75/19'44117.56/19.16] 10.77| 5.17] 5.28] 4.57] 4.50] 4.05] 3.65] 4.02] 4.04) 4.31] 4.57] 3.99] 3.60] 2.91] 3.29] 5.56|15.48| 4.70| 4.14] 3.96| 5.53 
Penn Mutua,......... ......] 6.80] 6.77] 6.73} 7.59] 8.01] 7.09] 7.66] 4.37] 4 47] 4.19] 4.17] 4.09] 4.22] 4.52] 3.52] 3.58] 2.98] 2.37] 2.93] 3.82] 7.24] 5.40] 4.09] 3.42] 4.58 
PrenisuMutual..............| 5.37] 5.10| 5 59] 6.85| 6.18] 5.77| 5.41| 4.44| 4.04] 4.27] 4.54) 5.29] 5.11] 5.26] 4.30] 3.33] 2.80] 2.91] 3.02] 4.10] 5.86! 4.74] 4.90! 3.27| 4.49 
Provident L. and T..........| 3.96] 4.01| 4.16] 4.21] 4.36} 4.12] 4.40] 4 27] 4.12] 4.34] 4.66] 4.99] 5.92] 6.08] 5.55} 4,89] 4.14] 3.83] 4.61| 5.20] 4.14] 4.25] 5.48] 4.56| 4.74 
|” Oa RaeateRe 11.11]11.44/11.31] 9.07] 8.20] 6.67| 5 03) 4.24] 4.81] 3.80] 4.13] 3.79] 4.54| 4.52] 3.96] 3.24] 3.10| 3.67] 3.40] 4.28] 9.94] 4.79| 4.22] 3.60] 4.56 
Sate Mutual... 4.41] 5.71) 5.85) 5.27 = 4.71| 4.65) 4.04] 3.7(| 3.35] 3.45] 3.66) 3.92] 3.90) 3.44] 3.46] 2.99) 2.57] 3.10] 3.60] 5.31] 4..06] 3.68] 3.15] 3.81 
Travelers... 2.5... 4.33] 4.33] 4.80) 5.64] 5.48) 4.68] 4.91] 5.03] 5 64] 5.11] 4.82] 4.91] 5.60] 5.80) 4.85) 5.60] 4.36) 3.53] 4 13] 5.95] 4.98] 5.09| 5.21| 4.76] 4.96 
Union Centra’ .. |’. 77 7""" | | 5754] 5.42] 5.39] 5.75] 6.83] 4.32] 4.06) 3.40] 2.79] 3.08} 3.39] 3.90] 4.43| 5.10] 4.66] 4.44] 3.96] 3.02] 3.23] 5.02] 5.60] 3.50) 4.34] 3.95] 4.16 
Union Mutu:l,............] 7:78] 6.93] 7.18] 7.38] 8.51] 7.07] 4.62) 2.93] 2.85] 3.81] 3.98] 4.74] 4.83] 5.91] 5.40] 4.61] 4.27] 3.95| 4.56] 4.86] 7.58] 4.25] 4.97| 4.45] 5.28 
thed States... ........... {10.75/11.78/12.23/10.47| 8.39] 7.95] 7.78] 6.12] 6.61] 5.70] 5.58] 6.33) 8,16] 10.19) 9.72] 8.95} 8.50) 7.51] 6.66] 9.08 ]10..86| 6..88] 8.01] 8.14] 8.57 
Averagen (29 companies). | 6.91| 7 21| 7.68] 8.39} 8.93 6.57| 6 33| 5 51| 5.05] 5.04| 5.17| 5.00| 5.28| 5.85] 4.58| 4.18] 3.95| 4.04| 4 45| 6.35] 7.96| 5.59| 5.05| 4.70| 5.46 
| 
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WESTERN ASSURANCE COMPANY 
OF TORONTO Incorporated 1851 
FIRE, MARINE, TORNADO, EXPLOSION—RIOTS, CIVIL COM- 
MOTIONS AND STRIKES 
W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY 1, 1922 


Se ee ee 
SURPLUS IN UNITED STATES........... $1,599,555.35 
TOTAL LOSSES PAID IN UNITED STATES 

FROM 1874 TO 1921 INCLUSIVE........$50,129,109.21 











$6,000.00-—$12,000.00 with $50.00 per Week 


Costs $56.00 a Year 


from sickness or accident. 


Pays you as long as totally disabled whether 








Our Leading Salesman in 1921 made over $15,000.00 


Unusual Agency Opportunities at present in Central | 
States 


'THE CONTINENTAL 





Membership 150,000 Claims Paid $4,000,000.00 | 








---yours for the asking 


‘One of the first things I did when I went into business 
for myself,’’ said the general manager of a large depart- 
ment store, ‘‘was to adopt a rule that I would buy goods 
only from salesmen who could give me ideas. I have 
stuck to that rule ever since.’’ 


That man got his idea, he said, from a salesman. 


Similarly, the modern agent places his business with 
those companies from which he secures ideas and help, 


Are you one of those who give constructive help? 
Or are you one whose right to an assured’s busi- 
ness depends solely on his friendship? There is 
a world of material for reflection in the thought 
expressed above. 


The Continental tools are yours—the counsel of spe- 
cial agents, engineering service, advertising “selling 
aids’? (direct your request to the Advertising Depart- 
ment for their advice on forms, schedule rating, unusual 
carrying capacity, and a broad underwriting policy.) 


Business Men’s Assurance Company INSURANCE COMPANY jf, 


W. T. GRANT, President 





UNION HISPANO AMERICANA 


FIRE AND MARINE 
INSURANCE COMPANY 
31 SOUTH WILLIAM STSEET 
New York 
MARINE INSURANCE AND REINSURANCE 
FIRE REINSURANCE 


TELEPHONE BROAD 4478 





INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


January 1, 1922 
Reserve for Unearned Premiums.............. $1,149,297.48 
Cente CRO Te a eee eran cerry 257,293.41 
Cnt ee eee eens $500,000.00 
PETAL IUNIG = 6:55: /0:0:10'0'w sien |e 64 10:00 09550 a'015'0's POOOOIRTO 
SUSPINS EO PONCYROIGES « ... 5...6.000seavescc cece ce 1,488,687.75 
MOLT SIOUS 5 oi5 sieissiseeoeiereweurpac $2,895,278.64 


Wm. H. Palmer, President E. B. Addison, Vice President 
= Lewis, Jr., Secretary 


Watson, Treasurer J. M. Leake, General Agent 








Wm. Palmer Hill, Asst. Secretary 





ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1922 


FIREMEN’S INSURANCE COMPANY 


OF NEWARK 


Cash Capital, . . . . $1,250,000.00 
Net Surplus, .... $2,840,571 
Surplus to Policyholders, $4,090,571 





” BASTERN DEPARTMENT 
D. H. DUNHAM, President 
JOHN EAY, Vice-Pres. 
A. H. HASSINGER, Sec’y 
NEWARE, N. J. 


WESTERN DEPARTMENT 
NEAL BASSETT, V.P. and Mgr. 
W. T. BASSETT, Ass’t Manager 

CHICAGO, ILL. 





KANSAS CITY, MO. | 





Eighty Maiden Lane, New York, N. Y. . 
HENRY EVANS NORMAN T ROBERTSON i 
Chairman of the! Board President *“AMERICA Fort: 


CASH CAPITAL: TEN MILLION DOLLARS 


CHICAGO MONTREAL SAN FRANCISCO 
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NOW READY 
Just the Book you have been Waiting for 





A New EpucaTIonat TREATISE FOR 
Fire InsuRANCE STUDENTS 


Building Construction 


As Applied to 


FIRE INSURANCE 


Embracing Lectures by 
CHARLES C. DOMINGE 
Before Classes of the 
Insurance Institute of America 
also 
INSPECTING FOR FIRE INSURANCE PURPOSES 
Including Valuable Suggestions by 
WALTER O. LINCOLN 
Messrs. Dominge and Lincoln are authors of the standard publication 


Fire Insurance Inspection and Underwriting, and are members of the Na- 
tional Fire Protection Association. 


Prices: 


ASS MONSF COVER. . 2. i 20.sic cee ssecesees ieee $1.00 
BWS Clobln DOUBGAG.. 5 6.66-c oicccys ecw twoegetanses $1.50 


Liberal Discounts in wholesale quantities 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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Ursday June 29, 1922 
—_ 
colored persons, whose yearly salaries 
. . th 
and commissions foot up to over $3,000,- 
oo. It is interesting to note that the col- 
: red people of the country are taking ad- 
ISINe€sg ss sncnranc “INC ‘ 
> in 2 principle, and 
epart- vantage of the insurance | ple, a 
Sends are exemplifying thrift to the degree in- 
a all : hake 
. dicated by the foregoing statistics. 
Ce 

its 

oes New Jersey Specials’ Outing 

> 1 " . e 

help, The New Jersey Fieldmen will hold their 

” annual outing on Monday, July 10, at Biggett’s 
alll. a E. 

. Park Hotel, Sea Girt, N. J. A large 
is ritendance is expected. G, D. Gregory, As- 
a . 

ht try Park, is chairman of the committee. 

The following announcement has been sent 
 spe- ot in connection with the outing : 

elling The Entertainment Committee wants to make 

a? this an out of the ordinary outing. The games 

ia will be novel, the prizes worth while, and there 

‘ won't be enough of them to bore you. A short 
address by, Carroll De Witt will add zest 
1p the occasion, and our honorary members are 
expected to grace the festive board. 

In order to take a minimum of the companies’ 
time, games will begin at 4.00 p, m. sharp, with 

’ dimer served at six, precisely. 

a: It would be a good stunt if those members 
with automobiles would arrange to fill them 
with members who have none, and we ask that 

ICA Fore: you do this. 


| 4 
mM 


ANCISCO 





| 


| 


tion 
Na- 





We are especially anxious to have our Phila- 
delohia and Trenton members on hand, and 
can assure them a good time. Please, pals, 
“Get in the swim.” 

Acceptance and entry blanks are attached. 
We want a large attendance, and a generous 
garticipation in the contests. Fill out both 
blanks and mail them to-day to G. D. Gregory, 
chairman, No. 307 8th avenue, Asbury Park, 
X. J. 


Loss of Profits Insurance 
Loss of Profits Insurance is the title of a 
booklet of some 60 pages by Rex. Thomas, of 
the Alliance Company, recently 
published by Charles and Edwin Layton. It 
deals with the elementary principles of loss of 
profits insurance, and has chapters relating to 


Assurance 


the loss, the proposal form and the policy, 


sanding charges, 


accounts and balance sheets 
of trading companies, and specimen answers 
to test papers. The book was produced as a 
result of the need of an elementary treatise on 
the subject, and is written primarily as an aid 
fo junior officers intending to take the examina- 
tions of the Chartered Insurance Institute. The 
rice’ of this booklet is $1.00, and it may be 
procured through The Spectator Company. 

















FIRE INSURANCE TOPICS 
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CHICAGO AND THE WEST 

Fire Company Experiments.—The London 
and Lancashire officials of the Western depart- 
ment are closing their office all day Saturday 
instead of a half day as heretofore. So far 
the experiment has proven successful and will 
be continued during the summer months, unless 
some unforeseen obstacle arises. 

Arthur Durage with Local Agency.— 
Arthur Durage, for some time with the Na- 
tional Bureau of Casualty and Surety Under- 
writers in various capacities, has resigned and 
will go with Cory, Moorehouse & Co., July 15. 

Annual Meeting of State Board.—The 
Illinois State Board of Fire Underwriters at its 
recent annual meeting elected the following 
Fred H. Simons, president; Danl. J. 
Harrigan, vice-president; Miss E. E. Edwards, 
secretary and treasurer. 

Annual Meeting [Illinois Field Club— 
The following officers were elected at the re- 
cent annual meeting of the Illinois Field Club: 
H. J. Lambin, president; J. D. LaTeer, vice- 
president; J. H. Kinnaird, secretary; Wm. H. 
Reardon, treasurer; John B. Tatlow, executive 
committee. 


BOSTON AND VICINITY 
Rating Bureau Meets.—The annual meet- 
ing of the Massachusetts Rating and Inspection 
The annual report 
of the general manager covering the seventh 


officers: 


Bureau was held June 20. 


year of the operation of the bureau showed that 
the inspection department had made 1182 in- 
the addition to 
examining 6906 reports filed with the bureau. 
The number of policy declarations received 
the was. 37,723; 12,805 adjusted 
were and 11,144 library 


spections during year in 


during year 


rates promulgated, 
bureau cards were issued. 

W. H. 
ager and the following companies were elected: 
Royal 


Magoun was re-elected general man- 


Governing committee for two 
Indemnity, Travelers, American Mutual Liability 
and the Mutual Liability. Manual 
committee for two years: A£tna Life, Employ- 


years: 


Federal 


ers Liability, United States Casualty, Ameri- 
can Mutual Liability, Federal Mutual Liability 
and the Liberty Mutual. 


Safety inspection for 


GLOBE NATIONAL 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, President 


KEINSURANCE ONLY 


one year: Aftna Life, Travelers, American 
Mutual Liability and the Liberty Mutual. 

Insurance Society Dinner.—The Insurance 
Society of Massachusetts held a dinner and en- 
tertainment at the Hotel Buckminster last week. 
About eighty members attended. 

R. S. Hoffman to Move.—R. S. Hoffman 
& Co., as of July 1, will move to their new 
offices in the Converse Building, 99-111 Milk 
street. The building which they occupied at 71 
Kilby street is to be razed. 

W. A. Hamilton Will Move.—William A. 
Hamilton Company will move shortly from its 
offices in the Mason Building in Liberty square 
to 93 Water street on the ground floor. 


NEW JERSEY ITEMS 

Insurance and Tube Men.—-According to a 
decision of the New York and New Jersey 
Commission employees engaged in the construc- 
tion of the inter-state vehicular tunnel will not 
be entitled to workmen’s compensation in case 
of injury. It appears that the New Jersey law, 
as to compensation, does not apply and, also, 
that the workmen do not come within the pur- 
view of the New York law. It was decided, 
however, by the commission that men working 
under air pressure should receive a bonus out 
of which they could insure themselves if they 
desired. 

West Englewood.—Thirteen high-class 
dwellings have been completed recently by Hall- 
berg & Longfellow, Inc., of Bogota, insurance 
agents and real estate dealers. Mortgage loans 
to purchasers were placed chiefly with the 
Prudential Life Insurance Company and North 
Jersey Title Insurance Company of Hacken- 
sack, , 

Phelps Manor.—This is the name adopted 
and to be given to the extensive and magnificent 
property of the late William Walter Phelps, 
located in Teaneck. It has recently been esti- 
mated that from two to three million of dol- 
lars will expended by several hundred 
families in building construction and improve- 
ments. The general manager and sole repre- 
sentative of the “Phelps Manor” development 
is a prominent insurance man and real estate 
operator of Bogota. 


be 
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CALLS FOR CO-OPERATION 


Secretary C. M. Goddard Addresses 
New England Agents 


JUSTIFIES EXCHANGE METHODS 


Modern Rating a Child of Progress—Ex- 
change Courts Well-Digested Suggestions 


The insurance business has been subject to 
great changes in detail and method. In this, 
however, it is not the exception, the same 
changes have been common to all businesses. 
I remember as a boy, in a New Hampshire 
town not many miles south of here, watching 
the rags enter at one end of my father’s mill, 
passing through the various processes of con- 
version into sheets of paper of spotless white- 
ness, and under the same roof I watched the 
setting of type, making the matrix, pouring the 
stereotype metal, bringing the plates and paper 
together in the printing presses, folding, sew- 
ing and trimming the printed sheets, making, 
embossing and stamping the covers, and still 
under the same roof, binding the books ready 
for the market, and while, of course, most of 
the product was sent elsewhere, still a portion 
of it was even retailed direct to the reading 
public at the mill’s book store only a stone’s 
throw distant. 

To-day we have the pulp mills of Northern 
New England near the forests where the pulp 
wood grows, the paper mills conveniently 1o- 
cated as to power and transportation, and sep- 
arate establishments for printing and for bind- 
ing. The whole trend of modern business is 
specialization in the different processes of pro- 
duction, but, as evidenced by the great paper 
companies, the American Woolen Company, or 
the United States Steel Corporation, centraliza- 
tion and concentration of the administrative 
functions. 

Whatever may be our personal opinion of the 
desirability of these changes, they have been 
forced upon us by competition and the neces- 
sity of quantity production and efficiency if one 
is to secure success, and he who refuses to 
adapt himself to the times or undertakes, no 
matter how conscientiously, to stand in the 
path of progress, only calls to mind the story 
of the buffalo which, unaccustomed to any 
opposition to its mighty strength, in the habit 
of pushing any obstacle out of its way, stood 
on the tracks of the Union Pacific Railroad 
with lowered head and awaited the approach 
of the first locomotive it had ever sent. After 
the meeting was over, the engineer remarked, 
“T admire your courage but damn your judg- 
ment.’ We may as well stand on the shores of 
the Atlantic Ocean and with our puny brooms 
try and sweep back the incoming tide as to 
stand in the path of progress and try to hold 
back the advance of the inrushing tide of busi- 
ness methods looking toward greater economy, 
efficiency, fairness and service. 

If. as I earnestly hope, it is our desire to study 
existing conditions to the end that we may apply any 
necessary remedy to our own business, in order that 
it may share in the progress toward success as it de- 
serves, I believe we shall find that the solution lies 
in the single word “co-operation.” Co-operation— 


working together—must often mean compromise be- 





tween the many and varied interests and frequently 
picking the path of expediency from the various paths 
which appear open from our different viewpoints. 

If I caught the meaning of the message that your 
national president, Mr. Case, brought to the recent 
meeting of the National Fire Protection Association at 
Atlantic City, one of the watchwords, if not the one 
wachword of your association is “service,” and there 
can be no true service without co-operation. With 
co-operation we obtain the best and highest form of 
service, a service that leaves no feeling of obliga- 
tion incurred because it 
the other. 

Theoretically, the insurance business is the collection 
of small sums of money from the many to pay the 
relatively large sums to the few who suffer loss by 
fire. I do not need to elaborate on the different steps 
through which the fixing of the amount to be collected 
from each of the many has passed, starting with the 
time when each agent fixed this amount according to 
his ideas, almost entirely based on his individual ex- 
perience; then co-operating with his neighboring agents 
bringing the consensus of opinion of a limited area to 
later, rating organizations which extended the 


is a mutual service each to 


bear; 





C. M. Gopparp, Secrerary, NEw ENGLAND 


INSURANCE EXCHANGE 


area of this consensus of opinion to a State or possibly 
several States. All of these steps are familiar to you, 
as local agents, and to-day the various rating organiza- 
tions are affiliating with each other for the purposes 
ot uniformity. The evolution of business methods has 
made each and every one of these steps necessary and 
unavoidable, and it is for us, by co-operation, to make 
them successfully serve the public and 
best interests of all concerned. 

The insurance business is pre-eminently a business 
of averages, and it can only be properly administered 
Ly obtaining the widest possible 
range, a range much wider than the experience of any 
one company, any one locality, or any one agent can 
furnish, and it is for this reason that organizations 
whose business it is to collect, analyze and compare 
experiences over extended areas, have become a com- 
penent part of the business. The results arrived at 
from this broadened viewpoint, even though they 
difier materially from the ideas of the individual 
agent and often seriously interfere with and perhaps 
seem to handicap him in his accustomed conduct of 
his business, will be, in the opinion of the unbiased, 
much more probably reliable and correct. 

Co-operation of the companies in rating and _in- 
spection organizations is not open to criticism, but is 
admitted to be “in accordance with the wisest public 
pelicy, necessary to the solvency of the insurance com- 
panies and beneficial to the public’ (Pennsylvania 
Legislative Commission, 1915). The one item of ex- 
pense prohibits the performance of this work by each 
company individually for itself, even if it were possible 
for each company to obtain the experience of the other 
companies which, of course, would be out of the ques- 
tion, although all companies readily give such informa- 


(Continued on page 13) 
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NEW ENGLAND MEETING 


Nearly 500 Agents Attend First 
Annual Convention 


MANY COMPANY OFFICIALS ON HAND 


Speakers Include George G. Bulkley and 


C. M. Goddard 
(SpectAL DispATcH By A Srarr 
CORRESPONDENT) 


ProFiLE House, N. H., June 27.—More than 


450 agents from the six New England States f 


are attending the first annual convention of thy 
New England State Associations of Insurane: 
Agents which opened a three days’  sessig, 


here this evening with a get-together banquet, f 


A larger crowd of guests than even the mos 
optimistic organizers had hoped to see hay; 
arrived and accommodations at the Prof 
House have been filled to capacity, the over. 
flow being taken care of at the Forest Hill hote, 
the Fiume tea house and other nearby resort; 

In addition to the many agents from even 
Massachusetts, New Hampshire 
Vermont, Connecticut, Rhode Island and Maine 
who are unanimous in making the convention 
the greatest success ever, there are many com- 
pany officials attending. Among those who ar 
attend are: John B. Morton, 
president of the National Board of Fire Un 
derwriters; James L. Case, president of the 
National Association of Insurance Agents 
F. Highlands Burns, president of the Maryland 
Casualty Company, and J. A. Giberson, pres: 
dent of the Illinois Association of Insurane: 
The Insurance Commissioners of 
Maine, Vermont and Rhode Island are expected 

A spirit of pride in their States and cor 
fidence in their possibilities is noticeable among 
the guests who have arrived in time to partic 
ipate in the banquet which was the trumpt 
signal that the biggest get-together meeting o/ 
New England insurance men had _ opened. 

An interesting program has been arranged by 
President I. E. Lang of the Maine Association 
and the speakers at the morning sessions wil 
include papers by Vice-President G. G. Bulkley 
of the Springfield Fire and Marine, C. M. Got- 
dard, secretary of the New England Exchange, 
Me.; W. W. Palmer of Bangor, Me.; Sidney 
F. Jones of Pittsfield, Me.; Governor Brown 
and President James L. Case. 

George O. Brown, Governor of New Hamp- 
shire, addressed the gathered guests at the get 
together banquet, while a welcome was & 
tended by James L. Case, president of the Ne 
tional Association. 

Among the prominent company men preset 
are President F. Highlands Burns, Maryland 
Casualty; George Buckley, secretary, Spring 
field Fire and Marine; W. H. Merrill, forme 
Commissioner, New Hampshire; Arch Kendall, 
secretary, Capital, New Hampshire; Col. W. p 
3urpee, secretary, New Hampshire Fire; Pres 
dent A. M. Wood, New England Exchange: 
E. T. Cairns, New England manager, Firemats 
Fund; Secretary C. W. Pierce, American Fi 
Companies; Gayle Forbush, associate mamagtt, 
Royal Exchange, and A. G. Martin, Unite 
States manager, Northern. 


section of 


expected to 
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NEW YORK POND OUTING 





Large Flock of Ganders Sail to 
Glenwood 





WINNERS OF FIELD EVENTS 





Prizes Presented by W. E. Mallalieu, Past 

Most Loyal Gander—Fred J. Breen 

Gets Check for $100 

The second annual outing of the New York 
Pond of the Ancient and Honorable Order of 
the Blue Goose was marked by much better 
weather conditions than prevailed at the first 
event. The outing was held last Saturday at 
Karatsomji’s, Glenwood on the Sound, Long 
Island. The pleasure boat Squantum carried 
160 ganders from New York, starting at one 
o'clock and returning at a ghostly hour of the 
evening. 

Following a stirring parade down William 
street to Pier 5, East river, luncheon was 
served on the boat. Landing was made at 
Glenwood at four o'clock and the field events 
were immediately organized. A baseball game 
between New York and New Jersey was won 
by the latter team—this, in spite of the valiant 
efforts of William Stedler, manager of the New 
Yorkers, to stave off defeat. The fact that the 
New Yorkers seemed determined to consider 
Umpire Henry Keck as one of their players 
was one of the factors leading to their ultimate 
defeat. 

The 100 yard dash was won by Michael 
Lagrua of the National Board; prize, a foun- 
tain pen. 

The shoe race was won by Ranson Hughes; 
prize, a poker set. 

The three-legged race was won by P. B. 
Rohrberg and J. E. Whelan; each received a 
prize of a pocket flask. 

The potato race was won by Edwin L. Sulli- 
van, Home Insurance Co.; prize, a brief case. 

The sack race was bitterly contested by a 
large field and was won by C. H. Fisher of L. 
N. James & Co.; prize, three boxes of cigars. 

A great deal of interest was attached to the 
quoit contest, which was eventually won by 
W. E. Mallalier and Richard Monahan, each 
of whom received a silk umbrella as a prize. 

Past Most Loyal Gander W. E. Mallalieu 
Presented the prizes after dinner. In con- 
cluding the ceremony he also presented, in be- 
half of the pond, a cheque for $100 to Fred J. 
Breen, who has been wielder of the Pond since 
ts organization. Mr. Breen has been a faith- 
tul worker and a tremendous aid in the build- 
ig up to its present record size of the New 
York Pond, 

Music during the trip was furnished by the 
Catholic Protectory Band. The return trip 
Was enhanced by distant flashes of lightning, 
and only slightly marred by a passing shower. 





CHANGE TEXAS SCHEDULE 
State Fire Insurance Commission Held 
Hearing Last Week 
Austin, Tex., June 24.—Representatives of 
lading stock fire insurance companies operat- 


ing in Texas attended a hearing this week be- 
fore the State Fire Insurance Commission for 
the purpose of considering a general revision 
of the 1915 edition of the Texas general basis 
schedule. This will be the first time in seven 
years that there has been a revision of the gen- 
eral basis schedule and many changes are to be 
made to meet present conditions. 

A number of the rates contained in the gen- 
eral basis schedule are obsolete and out of 
date. There will be a general revision and re- 
classification of these rates in order to bring 
them up to date. These rates apply on all classes 
of fire insurance in Texas. 

Commissioner G. N. Holton said that the re- 
vision of the general basis schedules does not 
necessarily mean any increase or decrease in 
present rates, but only a readjustment of the 
The hearing is expected to consume sev- 
eral days. 


rates. 
Wisconsin Cities Get New Ratings 


Wis., June half the 
cities of the State have been re-rated under the 


MADISON, 27.—Over 
fire insurance law, according to the announce- 
ment of the insurance department on Tuesday. 

In accordance with an order issued in July, 
1920, by Platt Whitman, Commissioner of In- 
surance, a re-rating of all fire insurance risks 
on the mercantile, manufacturing and_ public 
building classes is being made in this State. 
This re-rating is being conducted by the Wis- 
consin Inspection Bureau, a fire insurance rate 
making organization maintained by the insur- 
ance companies, with headquarters at Milwau- 
kee, Wis. 

Previous to 1917, the condition of the fire in- 
surance business in this State was very wun- 
satisfactory, due to the discriminatory prac- 
Through competition for busi- 
and influence exerted, 
possible for certain persons to secure and in- 
sure for 50 to 75 per cent of the amount paid 
by their neighbor who owned risks with essen- 
tially the same fire hazards. An injustice was 
being done to the owners of property who were 
unable to secure these rebates, as their rates 
were loaded sufficiently so that the companies 
could afford to carry the risks upon which re- 
bates were granted. Chapter 61 of the Laws 
of 1917, gave the Commissioner of Insurance 


tices in vogue. 


ness personal it was 


supervision over the making of fire insurance 
the State. This chapter provided 
should be non-discriminatory and 


rates in 
that 
reasonable. 


rates 


New Book Ready 
“Building Construction as Applied to Fire 
Insurance” is the title of a new book issued by 
The Spectator Company, New York. It is the 
work of Charles C. Dominge of the Great 
American, embracing lectures by him before 
the Insurance Institute of America; also “In- 
specting for Fire Insurance Purposes,” includ- 
ing suggestions by Walter O. Lincoln, a New 
York fire insurance engineer. The book sells 
for $1.—lVeckly Underwriter. 
recently by H. A. 
the 


obtained 


-—An 


Brink, 


injunction was 


recently elected president of Peninsular 


Fire Insurance Company of Grand Rapids, Mich., re- 
straining the former officers of the company from at- 


tempting to resume control. 
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OHIO AGENTS MEET 
Hold Annual Convention in Cleveland 


PRESIDENT 0. E. LANE, SPEAKS 


Association Reports Substantial Gain in 
Membership 

CLEVELAND, O., June 26.—The twenty-sixth 
annual convention of the Ohio Association of 
Insurance Agents opened in the assembly room 
of the Hollenden Hotel here last week with a 
splendid attendance. The session was rather 
brief, as one of the speakers, Superintendent 
of Insurance B. W. Gearheart of Ohio, could 
not be present. 

The address of President A. L. Clemons of 
Cincinnati dealt, to a large extent, with the 
possibility of improving the standing of the 
business and the agents generally. Most of the 
agents of Ohio, he said, are high-grade men, 
but it is true that some others could be better 
and it is because of these that complaints are 
sometimes heard. 

To be successful, men must thoroughly be- 
lieve in their business, he said, and it will be 
found that all of those who are really pro- 
gressing do have a firm belief in the integrity 
of their work and the excellent service they 
are rendering to the public. Without such 
faith, a man had better get out of the business; 
and this would be true of any other line of 
activity as well. 

Otho E. Lane, president of the Niagara, 
spoke on “Relation of Company Brokerage 
Departments to Local Agents.” He said that 
his remarks, to a great extent, would be based 
upon the principles that guide the department 
of his own company, although the operations 
of different company departments vary in many 
respects. 

Business that comes into the department, he 
said, is sent to the local agents in whose terri- 
tory the properties are situated, and they sign 
or issue the policies. At the end of the month 
their commissions are sent to them. This, he 
said, is believed to be the most satisfactory 
way of managing the matter, notwithstanding 
the fact that the company might retain the 
amounts paid the agents as an additional com- 
pensation to itself. 

He referred to other successful companies 
which do not follow this practice and stated 
his belief that they are perfectly honorable in 
their policy of operation. It is a case of seeing 
things from a different angle or in a different 
light. 

With many companies the idea of handling 
matters to the satisfaction of the agent holds 
a prominent place, he declared. The agency 
plant is an adjunct that must be maintained 
in all its strength and to the maintenance of 
this position they are willing to play the game 
in a way that is satisfactory to their represen- 
tatives. 

Mr. Lane commented on the importance of 
having faith in the business and expressed his 
conviction that this is the stronghold, not only 
of company officials, but the agents as well. 
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DISTRIBUTION BY STATES 


OF FIRE INSURANCE 
IN THE UNITED STATES 


1922 EDITION 


Shows 1921 Net Premiums Received and Net 
Losses Incurred in 


EACH STATE and in CANADA 


in the following divisions 


Fire Insurance, Motor Vehicle Insurance, 
Tornado Insurance, Hail Insurance. 
Total Business (All Classes) 


The statistics relating to Fire Insurance and Total 
Business are subdivided according to classes of com- 
panies as follows: 
STOCK COMPANIES, 
MUTUAL COMPANIES, 
LLOYDS and INTER=INSURERS 


Totals for 1921 and when possible for four previous 
years follow each division in each State’s record. 
There are also given two 
IMPORTANT RECAPITULATION TABLES, 
ONE COVERING BUSINESS OF 1921 


while the other summarizes the 
TRANSACTIONS OF 37 YEARS 


This valuable book of 330 pages is handsomely bound 
in leather, of a size to fit the pocket, and should find 
a place on the desk or in the grip of every managing 
underwriter and special agent. 


PRICE, $10. 


THE SPECTATOR COMPANY 


CHICAGO 


NEW YORK 





INTERSTATE CASUALTY C0, 


BIRMINGHAM, ALABAMA 


AUTOMOBILE INSURANCE 
LIABILITY INSURANCE 
PLATE GLASS INSURANCE 


A SPECIALIST COMPANY 
Surplus to Policy Holders $408,090.84 


CHICAGO SAN FRANCISCO Houston 
830 Insurance Exchange Alaska Commercial Chronicle Building 
Building Building 
LouISVILLE Satt Lake City ALBUQUERQUE 


Gaunt & Harris 1015 Boston Building 112 South Third Street 


Speed Building 
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The Fidelity and (isualty @mpanyot NewYork 


—1876— ROBERT J. HILLAS, Pres. —1922— 


Total Assets - - 


Total Reserves - - 


Over Twenty-five Million Dollars 

Over Nineteen Million Dollars 
Surplus to Policy Holders - = Over Six Million Dollars 
Losses paid to Dec. 31, 1921 Over Eighty-six Million Dollars 








CASUALTY LINES Surety Lines 








ACCIDENT FIDELITY 
HEALTH COURT 
tiasiity |Casualty Insurance| contract 
COMPENSATION FIDUCIARY 
AUTOMOBILE DEPOSITORY 
and 
BURGLARY OFFICIAL 
ROBBERY CUSTOMS 
PLATE GLASS Surety Bonds REVENUE 
ELEVATOR LICENSE 
BOILER FRANCHISE 
ENGINE EXCISE 











FLY-WHEEL MISCELLANEOUS 











“INSURANCE THAT INSURES” 





























A VALUABLE NEW BOOK 


MARINE INSURANCE 
By Solomon S. Huebner, 


Professor of Insurance and Commerce, Univer- 
sity of Pennsylvania. 


This clearly written and comprehensive work 
treats of 
PRINCIPLES AND PRACTICES IN MARINE 
INSURANCE AND ITS FUNCTIONS; TYPES 
OF UNDERWRITERS AND POLICIES; AN-= 
ALYSIS OF CONTRACTS AND PERILS 
COVERED; AVERAGE; LOSSES: 
CARGO AND FREIGHT INSUR- 
ANCE, ETC.—WITH FORMS 


PRICE, $3.00 
THE SPECTATOR COMPANY 





135 WILLIAM STREET 
CHICAGO OFFICE NEW YORK 


INSURANCE EXCHANGE 
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The secretary and treasurer, Judge W. H. 
Tomlinson, reported an increase of 142 mem- 
hers since June I, 192I. The roll now numbers 
641. He also showed that the association has 
a very comfortable balance in the treasury. 

A new plan of having regional vice-presidents 
yas put into effect about a year ago and Judge 
Tomlinson declared that it has proved very 
successful. The main idea in doing this is to 
increase the membership and he said that at 
feast 60 applications had been due to their work. 








Henry Evans’ Statement to Samuel 
Untermyer 

In a recent communication to Samuel Unter- 
myer, counsel for the Lockwood Legislative 
Committee on Housing, which was briefly re- 
ferred to in THE SPECTATOR of last week, 
Henry Evans, chairman of the board of the 
Continental, Fidelity-Phenix and American 
Fagle fire insurance companies of New York, 
described the careful methods followed by those 
companies in making investments. The finance 
committee must favor unanimously any par- 
ticular investment—otherwise it is not made; 
and there is a rotating asset committee, which 
counts securities and reports to the full board 
each month. 

Mr. Evans told of the Cuba cane sugar un- 
derwriting, stating that it had been declined by 
the finance committee, before he accepted per- 
sonally an underwriting interest; and after the 
syndicate managers had disposed of all the 
common stock and most of the preferred, the 
one director who had opposed the project at 
first changed his mind, and a purchase was made 
ata special discount price. Mr. Evans per- 
sonally bought stock at the same time, and 
states that while he made a little less than 
$20,000 as a member of the syndicate, he lost 
$45,000 when he sold his stock. The stock 
owned by the companies was sold at the same 
time, and the sale was made because of dis- 
satisfaction with conditions reported to him as 
then existing. 

Mr. Evans further explained transactions in 
Pierce-Arrow, preferred, and Pan-American 
Petroleum stocks and bonds. The latter were 
sold because some of the directors believed that 
the Mexican oil fields were about played out. 
Nevertheless, the profit growing out of pur- 
chases and sales of securities of the Doheny 
companies amounted to $425,000. 

A reference is also made to the disastrous 
results of the war and post-war conditions in 
almost all lines of industry and business ac- 
tivity. The insurance companies of which Mr. 
Evans is chairman aim to distribute their in- 
vestments so as not to have too much money 
invested in any one line of industry, and Mr. 
Evans submitted a table showing the great 
diversity of interests represented among the 
Continental’s investments. Nearly 13 per cent 
€ represented by bonds of the United States 
ad other civil divisions; over 26 per cent are 
tresented by railroad bonds and stocks; about 
3 per cent by oil securities; 7 per cent by bank 
aid trust company stocks, and nearly 7 per 
ent by real estate, the remaining securities 


being divided among some thirty-eight different 
froups, 


EXPENSE PROBLEM 





Urges Agents to Give Matter Serious 
Thought 





GEORGE G. BULKLEY AT FRANCONIA 





Vice-President of Springfield Fire and 
Marine Thinks Question Ought to 


Interest Agents as Much as 
Home Office Officials 
George G. Bulkley, vice-president of the 


Springfield Fire and Marine Insurance Com- 
pany, urged that agents aid in solving the ex- 
pense problem, in speaking before the meeting 
of the New England agents at the Profile 
House, Franconia Notch, New Hampshire, to- 
day. Mr. Bulkley said in part: 


I appreciate the opportunity of addressing 
you at this the first joint meeting of the several 
New England Associations of Insurance 
Agents. 

New England Vice-President Davenport, of 
the National Association, in his invitation to 
me, honored the Springfield in referring to it 
as “one of our ideal New England Institutions” 
and I am proud, as an officer representing that 
stable old company, to speak to you to-day. 

I was not assigned a “topic” so it occurred 
to me that I might talk to you in a general way 
of some of the developments in our business 
during the past few vears, and their effect upon 
the head office as to routine and expenses; also 
of our responsibilities as fire insurance men. 

I wonder if you realize that there is little 
or no difference in our responsibilities? We 
are all in the same business, representing the 
same interests—you as agents, we as officers 
and head office employees safeguarding the in- 
terests of those who have furnished the capital 
which has made this great business of fire in- 
surance possible, as well as the interests of 
those who have entrusted us with the protection 
of their properties. 

We are in reality joint trustees. 

Of late I think most of us have been seeing 
from a rather different viewpoint than hereto- 
fore our responsibilities as they relate to our 
business. Just as it has been brought home to 
us that we are not only citizens of our own 
country, but of the world, so we are beginning 
to realize that, while we may be laboring each 
for himself and for his own company, we are 
in fact co-workers and representatives of the 
great business of fire insurance as a whole. 

We can now see that the improper conduct of 
our business in any section of the country by a 
company or group of companies, or agent or 
group of agents, involves all of us to a greater 
or lesser degree. It also follows that any effort 
to place our business on a higher level by com- 
panies, agents or State officials is beneficial to 
us all, including the public at large. 

It is because of the inadequate facilities of 
any one company or small group of companies, 
and the necessity of standardizing at a moderate 
expense in order to serve our agents and the 
public, as well as ourselves, that we have the 
numerous boards, bureaus, conferences, ex- 
changes, associations, etc., shown on the chart, 
which, by the way, include only those with 
which we come in contact through the head 
office. 

The expense involved even through the co- 
oneration of most companies has been consider- 
able, as the nature of the work to be performed 
will not permit the use of any but trained 
engineers and technically educated men. 

Underwriters have had visions of placing 
their business on a higher plane, and it would 
seem that we are approaching the goal. 

Through all of these allied organizations it 
is now possible to analyze the intricate and 


EE 


technical problems presented by a variety of 
classes not thought to be insurable a few years 
ago; also to study and investigate problems of 
construction, protection, hazards and exposures, 
as well as the origin of fires, and methods of 
fire prevention; also working in. conformity 
with State authorities to formulate reasonable 
rules and standards and to prepare necessary 
statistical data. 

In leaving this interesting subject and as a 
-preface to the principal probleb which is con- 
fronting us at the present time—our expense 
ratio—I might mention that during Ig21 2.87 
per cent of the Springfield’s net premiuna in- 
come was expended in maintaining such or- 
ganization$’ as those referred to. This item, 
however, is bound to be reduced, as the man- 
agers of the organizations are curtailing as 
fast as conditions will permit. 

The problem of overhead, as a whole, is 
having the most careful consideration not only 
of head office men but of State officials as well. 
It is a subject in which you have a vital in- 
terest and I feel that it is in some of its aspects 
as much of an agency as a head office problem. 

Something like 23 years ago, the National 
Board of Fire Underwriters appointed a com- 
mittee to prepare an explanation of the prin- 
ciples and methods of the business of fire in- 
surance and its importance and relations to the 
community at large. 

This Committee was composed of men who 
have done much to put our business on its 
present high plane. 

That portion of their report bearing on the 
“Expense of the Insurance Business” is well 
worth your consideration and I will read it to 
you as follows: 


Here Mr. Bulkley read an extract from the 
report mentioned which showed a total of 35 
per cent of the premium income was at that 
time being diverted to expense. He compared 
this with the expense table prepared by Presi- 
dent John B. Morton, of the National Board 
of Fire Underwriters, as a part of his address 
at the annual meeting this spring. This table 
showed that the present expense radio is 44.31 
per cent; materially higher than it was twenty- 
five years ago. 

Mr. Bulkley continues: 


Let me suggest that you cut your expenses 
and ours as well by the elimination of unneces- 
sary work such as the careless writing of 
policies or the writing of policies which cannot 
be delivered. It may surprise you to know that 
during 1921 20% of our gross income was re- 
turned or charged off as return premiums. It 
meant that an average sized company such as 
the Springfield put through its records $3,650,- 
coo in premiums which it was compelled to 
refund. Can you conceive of the labor involved 
at our office and at our agents’ office in running 
on and off from our books such a vast volume 
of premiums? Can you realize that our experi- 
ence was no different from that of other com- 
panies and that the return premiums for those 
companies reporting to the National Board of 
Fire Underwriters could not have been less 
than $120,000,000 for last year? You can do 
your own calculating and determine whether 
or not it pays to write and deliver policies which 
will not stick, and which will not be paid for. 

Another way of sharing responsibilities with 
your companies is to see that your losses are 
properly adjusted and paid in full but not to 
force an overpayment for competitive reasons. 

Will you not give serious thought to this 
phase of our business and lend your influence 
for better practices in the adjustment of losses? 
Any unfair practices by company, or bureau 
men, or by. independent adjusters should be 
brought to the attention of your companies. As 
a matter of fact any practice by company men 
or others which will tend to put our business 
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INDISPENSABLE TO EVERY LIFE AGENT 


Two Companion Pocket Publications 
Unequalled as Canvassing Documents 


THE STANDARD WORK ON PREMIUM RATES AND POLICIES 


The Handy Guide 


Premium Rates, Applications and Policies 


THIRTY-FIRST ANNUAL EDITION, 1922 


Presents complete premium rates and policy forms of 175 
companies. 

THE Hanpy GUIDE gives the facts concerning premium rates, 
surrender values, policies and applications of the active life 
insurance companies of the country. 

The book being alphabetically arranged, is self-indexing, and 
all of the matter relating to any one company is grouped to- 
gether. The volume also contains annuity rates, reserves upon 
various mortality tables and rates of interest, etc. 

Its value to every progressive agent is incalculable. 

In the many years of its publication THE HANDY GUIDE has 
maintained the highest reputation for reliability and complete- 


ness. 
Price, in flexible binding, $4.00 
Price, with thumb index, $4.35 


Vest Pocket 
Life Agents Brief 


1922 EDITION 


A most convenient work on premium rates, dividends, net 
cost, cash values and policy provisions. Reduced this year in 
width and thickness, but contains more pages of information. 

Premium rates for 1384 companies shown at a glance. All 
companies listed under each age. 

Dividends and Average Yearly Cost for 5 and 10 Year 
Periods. A valuable series of tables, showing dividends paid 
year by year for a period of ten years and the average yearly 
cost for both five and ten year periods. The schedule covers 
Ordinary Life, Twenty-Payment Life and Twenty-Year En- 
dowment policies issued at ages of 25, 35, 45 and 55. The 
arrangement of the tables admits of an instant comparison of 
dividends to policyholders and net cost, making it invaluable 
to the agent when comparing the figures of two or more com- 

anies. 

. This edition of the Lire AGENTS BRIEF also presents, in 
compact form, the amount of annual dividends per $1,000 of 
insurance paid in the year 1922 on the three leading forms of 
policy contracts, yiz.: Ordinary life, twenty-payment life, 
and twenty-year endowments, issued during a period of five 
years. The dividends are given for ages at entry of 25, 30, 
35, 40, 45 50, 55 and 60. By a concise form of arrangement 
the figures are shown in immediate contrast with the premium 
charged, so that the determination of the net cost is easily 
arriveda . 

The 1922 Lire AGENTS BriEF for the first time shows a record 
of deferred dividends and group insurance and United States 
war insurance rates. 

Policy provisions ciearly indicated for all companies under 
appropriate headings, including military and naval service 
clauses, disability and double indemnity benefits. 

Net cost shown for ten years of actual experience. No esti- 
mates or guesswork. 

Cash values presented n most ‘comprehensive form. 

The best and cheapest work for agents. 


Price, in flexible binding, $2.00 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 


The Accumulation Policy 


AN IDEAL COMBINATION 
OF 
INSURANCE WITH INVESTMENT 


SPECIMEN RATE 
$10,000 AGE 35 $319.00 


TABLE OF SURPLUS ACCUMULATIONS 


Based on continued annual premiums of................... $319.00 
And insurance cost (included) of.............ccceccececcees 163.00 

And 4% annual interest after first year on surplus accumu- 
OSS Se ae NR RN Vid BA IE pain A ts Forni Fel Tel eye. oto 3 $156.00 

An. Int. Amount 

on Total Payable 

End of Excess Accumu- Accumu- In Case 

Year Paid lations lations of Death 

$624.00 $26.50 $688.90 $10,688.90 

10 1,404.00 66.00 1,716.90 11,716.90 

15 2,184.00 114.10 2,967.70 12,967.70 

20 2,964.00 172.70 4,489.40 14,489.40 


The Accumulation Fund, or the interest therefrom, may be used for the Pay- 
ment of premiums, or withdrawn in cash at any time. Its use, however, does 
not reduce the insurance benefits specified in the face of the policy. No in- 
terest is required on withdrawals. Any balance in the Accumulation Fund 
at the death of the insured is payable to the beneficiary as additional 
insurance. 


We are also writing a policy covering insurance benefits only without invest- 
ment features—Specimen Rate Age 35, $16.30 per $1,000.00. 


Capable Personal Producers Wanted in Twenty States 


NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 


























PHILADELPHIA LIFE 
INSURANCE COMPANY 


SUPERVISING AGENT — 
WANTED 


for 


SCRANTON, PA. 


Address 
JACKSON MALONEY A. MOSELEY HOPKINS 


Vice-President Manager of Agencies 


HOME OFFICE, 111 N. BROAD ST., PHILA., PA. 
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in disrepute is worthy of your investigation 
and report. ; 

As previously stated we are all in the same 
husiness representing the same interests. Your 
responsibilities as agents do not differ from 
ours as officers. d Spe> wer. 

There is evidence of a realization of this. It 
was apparent that this thought was in the 
mind of President Case when he addressed the 
Florida Asociation at Orlando and said: 
‘There is a greater willingness being mani- 
feted to get together and solve the various 
problems which confront both companies and 
agents.” ; »: 

‘Tam sure this will be more manifest as we 
go forward into better times when many of 
our problems will disappear through the benign 
influence of increased premium and_ reduced 
losses. 


Calls for Co-operation 
(Continued from page 8) 


tion to a neutral bureau or organization. 

The trafic officer at the crossing holds up his hand 
and you stop willingly, even though you know that 
you could scfely cross just then, without danger to 
anyone. At the same time, you recognize the fact 
that the control of traffic is necessary for your safety 
as well as for the safety of others, and you cheerfully 
obey. Just so with the stamping office, you feel that 
acertain cr ticism is unnecessary or of no importance 
in some particular case. Just bear in mind that if the 
stamp'ng office is to succeed in protecting you, as 





well as others, from unfair competition, each must be 
yiling to promptly correct all criticisms which are 
called for by the rules, because, though unimportant 
iw your particular case, the same violation may in an- 
ther case be of importance enough to shift the risk 
from one agent to another. 

Let me illustrate by an actual occurrence: Two 
agnts renewed for three years $5000 policies on a 
ciurch rated at 45 cents, the three-year rate being, of 
course, 1.1214. The first agent wrote his policy cor- 
1etly, using the fraction, and the daily report went 
through the stamping office as correct. A few weeks 
liter, the second agent wrote his policy throwing off 
the fraction, making a difference of 25 cents in the 
three-year premium. The daily report was criticized 
and, at the end of fifteen days, the crit'cism was for- 
warded in regular course to the exchange, having no 
knowledge of the correctly written policy by the other 
agent, a letter was sent to the second agent to the 
eect that, having had his attention called to the rule 
tquiring the retention of fractions, this particular 
titicism would be waived because of the smallness of 
the amount. A reply was received, expressing thanks 
and assuring that it was an oversight and then, three 
days later, a letter was received from the first agent 
stating that he had been called to account by the 
chairman of the church committee and told that he 
their insurance as another 
aent had given them a better price. 


culd have no more of 
That, of course, 
meant that it was only just to the first agent to write 
a full explanation of the case which he could be 





eged to show to the committee, thus justifying 


I 


timself in their eyes. 
acorns grow.” 
- om eg 
‘Co-operation 
well as “service.’ 


Surely ‘‘great oaks from little 


’ 


must be one of our watchwords as 
’ The exchange wants your co-opera- 
tion and earnestly desires to co-operate with you. It 
aks for your suggestions and constructive criticism. 
Destructive criticism seldom, if ever, is helpful to 
anyone, but usually is harmful to everyone. Two 
bi three years ago, at a meeting in-a New Encland 
tty, shortly after the exchange put out the uniform 
tliey forms, some very scathing criticisms of these 
torms were made, but not in detail nor with any help- 
ful suggestions. It appeared to me that, in spite of 
the fact that these forms had been very favorably com- 
mented on by many agents and that they constituted 
the large Majority of forms going through our stamp- 
" offices, still there must be something radically 
‘ong with them to arouse such a tirade of abuse. TI, 
therefore, wrote to the executive officers of the five 
Nate associations of local agents, asking the appoint- 
ment of a delegate from each to consider with the 
tichange the revision of the forms. The delegates 


wére appointed. I sent to each a complete set of forms 
asking that they collect all the suggestions they could 


from agents in their respective States and forward 
same together with their own suggestions to the ex- 
change on or before a certain date, advising that after 
we had classified these suggestions, a meeting of the 
five delegates with the exchange would be called to 
give them all careful consideration. I waited beyond 
the alloted time, again calling attention of the dele- 
gates to the subject at least once, and I think twice, 
and I have yet to receive the first suggestion as a re- 
sult of this effort at co-operation on the part of the 
exchange. May we not be justified in feeling that the 
forms are not so bad after all? The exchange wants to 
improve them, I can assure you, and still would wel- 
come any help you may be inclined to offer. 

The local agent who contents himself with acquiesc- 
ing with every criticism of the exchange, regardless 
of whether it is reasonable or not, who magnifies and 
exaggerates its mistakes (and none of us entirely avoid 
mistakes), who considers his duty done when he gives 
as a reason, “It’s an exchange rule,’’ without an at- 
tempt at explanation, but rather perhaps with an im- 
plied criticism, who rushes into print in the newspapers 
to air his grievances, real or imaginary, instead of 
seeking first the real truth of the case, is not actuated 
by the highest type of service and co-operation. Men 
of such tendencies are found in every line of business 
and politics, but my experience has been that we do 
not look for them among those of our acquaintance 
whom we designate as the successful business men, but 
rather the man who defends his business because he 
helieves in it is the man who will have all the more 
business to defend. 

The exchange has no fear of intelligent investigation 
or supervision. It courts well-digested and competent 
suggestions. It realizes concession and compromise 
between its ideas and those of others, its way and the 
way proposed by others, its desires and the desires 
of others is and always will be in order, but it ever 
holds as its motto that compromise between right and 
wrong, fairness and injustice, that which is true and 
that which is false, what is for the good of all and 
what is for the selfish good of one, keeping the faith 
and breaking the faith, can never be justified by any 
attempt at camouflage under the name of expediency. 
May we not work together to the end that our great 
profession in the future, as in the past, may stand 
investigation even of an unfriendly nature, and not 
be found wanting, but continue to deserve the descrip- 
tion recently given by one of our own commissioners as 


“disgustingly good”? 





Capital Stock Tax 

The National Board of Fire Underwriters 
advises members that every corporation must 
make a return in connection with the United 
States capital stock tax, domestic companies 
on form 707 and foreign companies on form 
7c8, even though, as in case of insurance com- 
panies, they are exempt from the tax. The 
blank should be completely filled out, and the 
words “exemption claimed” should be written 
in where the tax computation would otherwise 
appear. It should be explained that the com- 
pany is exempt because it is subject to tax 
under section 246. 


Heads Chartered Insurance Institute 

At the annual conference of the Chartered 
Insurance Institute, held at Birmingham, Eng- 
land, Mr. Albert H. Heal, general manager and 
secretary of the State Assurance Company, 
Ltd., was elected president. 

The Excelsior Insurance Company of Syracuse, 

N. Y., is increasing its capital from $200,000 to $500,- 
000. The surplus will be increased to $250,000. The 
money will all be paid in by September 1. 

—The Caledonian Insurance Company has appointed 
Lewis & Gendar, Inc., 1 Liberty street, New York, 


as metropolitan district managers. 
t 
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ANNUAL SPLASH OF IOWA BLUE 
GOOSE 


Held a Month Earlier Than Usual, Many 
Goslings Will Be Ducked 

Des Mo1NeEs, June 28.—Iowa field men, and 
particularly ganders of the Iowa Pond, are 
flocking this week to Lake Okoboji for the an- 
nual midsummer splash Thursday and Friday. 

More than ordinary interest attaches to the 
gathering, for it is being held a month earlier 
than ever before in hopes that better hotel ac- 
commodations would be secured and the splash 
more thoroughly enjoyed on that account. At 
time there has been some doubt 
whether as many would be able to attend as 
heretofore. 

Some changes have been made in the program 
as contrasted with former years. Thursday 
opens with a “hello party” at the Manhattan 
hotel veranda, with a lawn party for the ladies 
at 2 o’clock, while the men hold a business ses- 
sion. W. B. Flickinger of Chicago, assistant 
manager of the Insurance Company of North 
America, will speak on “Assets.” It was at 
first thought that no goslings would be splashed, 
but several novices crave the privilege of a 


the same 


ducking, and it is probable their desires will 
A swimming party and dance in 
the evening conclude the first day. Friday’s 
program calls for the usual fishing contests, 
with the traditional shore dinner at 1 o’clock. 


be fully met. 


Real Estate Owners Criticise Committee’s 
Acts 

The president of the United Real Estate 
Association of New York, Stewart 
Browne by name, has gained a reputation for 
saying forcibly and openly what he thinks of 
people and things. A statement issued a few 
days ago by the association named, through 
President Browne, related to the Lockwood 
Housing Investigation Committee, and charac- 
terized some of its acts and methods in very 
harsh terms. The statement gives credit to the 
committee for having protected tenants and 
secured the conviction men of 
conspiracy; but it also charges that “it has 
passed a statute regulating fire insurance rates 
which will be the means of increasing rates 
instead of reducing them.” The statement also 
alleges that the committee has attacked in the 
newspapers and elsewhere numerous classes of 
men, organizations and public departments and 
officials, and that “it has excoriated every one 
who came before it and many who did not; 
and by insinuations and innuendoes has con- 
veyed the impression that all were liars and 
grafters, and in many instances has explicitly 
said so.” It is further stated that “it has con- 
ducted a newspaper publicity campaign of vili- 
fication of everything and everybody.” Cer- 
tainly no one can rightly accuse Mr. Browne, 
or his organization, of withholding his or its 
opinion of the investigating committee, espe- 
cially as the few foregoing quotations are mild 
samples of the allegations made concerning the 
committee and its work. 


Owners 


of certain 


—Sprinklers are credited with saving the Wisconsin 
Textile and By-Products Company plant, Sheboygan, 
Wis., when one of the machines started a blaze. 





THE SPECTATOR 

















——== 


Thursday 




























SNe: 


AGENTS WANTED! 








For attractive contracts write to 


The Union National Life Insurance Company 


Houston, Texas 


J. C. Stribling, President 


J. M. Yoes, Secretary 
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PUBLIC LIFE INSURANCE CO, 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


- 


SY 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 











A NEW SALESMANSHIP GUIDE 


THE ART OF SELLING 


A Practical Hand Book for the Use of Insurance 
and Other Salesmen 


By JOHN S. TUNMORE 


The author is an expert and successful general 
agent for one of the most conservative and best 
life insurance companies and in this work pre- 
sents many 


Actual Experiences in Selling Life Insurance 


He, With characteristic originality of style, explains the 
REASONS FOR AND PSYCHOLOGY OF VA- 
RIOUS METHODS OF APPROACH, CLOSING, 


and General Arguments for solicitation 
A Valuable Work for the Beginner or the Veteran 


Price, (in green silk cloth binding,) $1.50 


THE SPECTATOR COMPANY 
PUBLISHERS 
135 William Street 
New York 


Chicago Office 


Insurance Exchange 
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MPROMISE SUGGESTED 
SISSIPPI SUIT 
5 V. Robertson Said to Have Been to 
y Expense and Not Inclined to 
Risk Appeal 

JACKSON, Miss., June 26.—Following the 
hearing of the anti-compact suit before the 
Mississippi Supreme Court last week, a rumor 
gained currency in the East that Stokes V. 
Robertson, the revenue agent, was seeking a 
compromise with the companies. There is a 
grong current of opinion in Mississippi that 
the decision of the lower court will be reversed 
outright, in which case Mr. Robertson, if he 
yished to pursue further his hunt for gold, 
would have to take an appeal to the United 
States courts. In Mississippi he is not required 
to pay court costs, but he would not enjoy this 
exemption in the Federal courts should he lose, 
and, furthermore, if he appeals, he will have to 
put up an appeal bond. Mr. Robertson has 
already been to a heavy expense in the con- 
ducting of his case in the way of printing and 
otherwise, and it is believed that it will not be 
possible to catch much more money with the 
blanket garnishment now effective. While the 
award made by the lower court is above eight 
million dollars, only about seven hundred thou- 
gnd dollars are impounded, so that should Mr 
Robertson make the fight beyond the Missis- 
sippi courts his profit would be materially re- 
duced. However, when his attorney, Hon. 
Clayton Potter, was asked if Mr. Robertson 
had suggested a compromise, he was most 
emphatic in his denial. 


0 IN MIS- 


Stoke: 
Heav 


The Insurance Law of New York 

The 1922 edition of The Insurance Law of 
New York has been issued, and copies may be 
scured through The Spectator Company. 

This edition contains all amendments made 
by the Legislature of 1922, and gives a note 
aiter each amended section describing the pur- 
pose of the amendment. All notes and citations 
in the 1922 edition have been carefully revised 
with the assistance of well-known insurance 
attorneys and experts. Thirty-six sections of 
the law were amended this year, this number 
king much larger than usual. 

The book contains Chapter 33, of 1909, with 
all amendments to date, and also important sec- 
tins of the General Corporation Law, the 
Stock Corporation Law, and General Statutes 
relating to insurance, and is edited by Amasa J. 
Parker, Jr., of Albany. 

In addition, there are references after each 
“ction to statutes from which they are codified ; 
lotes to opinions of all courts, and citations 
ftom opinions of the attorney-general; all 
amendments to Article 5-A, relating to mutual 
employers’ liability companies; standard forms; 
lotes to the Civil Practice Act, Penal Law, 
Code of Criminal Procedure and Consolidated 
laws; and independent laws relating to insur- 
aie The Index has been revised and enlarged. 
This valuable law reference book should be 
ithe possession of every insurance company, 
and every important agency or brokerage office. 
The Insurance Law of New York is bound 
Nbuckram, and sells at $6 per copy. 


C. H. Uhlig Resigns from National Likerty 


Charles H. Uhlig, assistant secretary of the 
National Liberty Insurance Company, has re- 
signed, to take effect July 1 of the current 
year. 

Mr. Uhlig, until a few months ago, was 
special agent in the Eastern Pennsylvania field 
for the National Liberty when he was called 
to the home office to take charge of the Middle 
Department territory. 

Mr. Uhlig has decided that office work is too 
confining for him and he will, therefore, seek 
employment where at least part of his time 
can be spent out of doors. 

The best wishes of the official staff of the 
National Liberty go with Mr. Uhlig in his 
new field of endeavor. 

His plans for the future will be announced 
in due course of time. 


Mutuals Gaining Foothold in Mississippi 


The activities of the mutuals in Mississippi 
seem to be meeting with some success, accord- 
ing to latest reports in Jackson, where it became 
known last week that two additional local 
agencies had taken mutuals into their offices. 
The agencies are Bernheimer & Taylor, at Port 
Gibson, and Boyle & Jenkins, at Clarksdale. 
The companies represented are the Pennsyl- 
vania Mutual and the Penn Atlantic Under- 
writers. 

It was announced several weeks ago that J. 
H. Johnson & Co., of Clarksdale, had taken 
on two mutuals. 

There is known to be a strong adverse senti- 
ment among certain members of the Mississippi 
Association of Insurance Agents, to any of the 
members taking mutuals and reciprocals into 
their offices, but none of the officers of the 
Association have given official utterance on 
the subject since the announcement was made 
that J. H. Johnson & Co. had broken away from 
the established custom. 

No date has as yet been set for the annual 
meeting of the Association, but it is thought 
by certain agents that the matter will come 
in for a considerable amount of 
when the meeting is called. 


discussion 


$14,185,096 in Wisconsin Fire Premiums 

Mapison, Wis., June 27.—During the year 
I92I, insurance companies collected $14,185,096 
in fire insurance premiums, and paid out $8,- 
966,829 for fire losses. The following table 
shows the premiums received and the loss paid 
by the various classes of companies: 


Premiums Losses 
Stock companies .......... $11,097,454 $7,195,186 
Interinsurance associations .. 222,564 91,035 
Mutual companies of other 
SANEMD. hoopla ta aweh ae 545,786 147,174 
Wisconsin mutual companies 826,532 301,503 
Parm SiWtNale. ssc cs nce 1,492,759 1,231,932 





—The twenty-fourth annual convention of the Na- 
tional Firemens Association will be held at Ludington, 
Mich., July 18-19-20, headquarters will be at Stearns 
hotel, 

—F. H. Ross, head of the Ross Agency, New York 
city, is opposing the merger of the Columbian Na- 
tional Fire of Lansing, Mich., and the Columbian of 
Indianapolis. 
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New Officers of Illinois Field Clubs 

Cuicaco, Itt., June 26.—The Illinois State 
Board has elected the following officers: Pres- 
ident, Fred H. Simons, Pennsylvania Fire; 
vice-president, Daniel J. Harrigan, St. Paul Fire 
and Marine; secretary and treasurer, Miss E. 
E. Edwards. The new members of the execu- 
tive committee are: Fred W. Engle, Roches- 
ter Department of the Great American; Chas. 
EF. Rupprecht, Commercial Union; J. Lewis Cas- 
sell. London Assurance. 

The new officers of the Illinois Field Club 
are as follows: President, H. J. Lambin, Buf- 
falo; vice-president, J. D. Lateer, Agricultural ; 
secretary, J. H. Kinnaird, Security of New 
Haven; treasurer, William R. Rearden, Camden 
Fire. New member of the executive commit- 
tee, John B. Tetlow, American of Newark. 

At its annual meeting, held at Delavan, Wis., 
the Conservation and Fire Prevention Associa- 
tion of Illinois elected the following officers: 
President, George T. Mielke, Milwaukee 
Mechanics; vice-president, George A. Feindt, 
Great American; secretary, John H. Miller, 
Providence Washington. 


Iowa Agents’ Plan 

Des Mornes, June 28.—Plans for the State 
convention of the Iowa association of local fire 
insurance agents are maturing rapidly. The 
session will be held at Mason City in August. 
Milo Whipple of Cedar Rapids, president, is 
in charge of the program. He will shortly issue 
a statement giving the names of the speakers, 
their subjects and all information that local 
agents will wish to know. Plans contemplate 
a very successful convention with all arrange- 
ments complete for entertainment feature as 
well as business. 

A. J. Verran of Des Moines is secretary and 
W. W. Waddell, also of Des Moines, is chair- 
man of the executive committee. 

Lloyds: Yesterday and Today 

A book of 115 pages entitled Lloyds: 
Yesterday and To-day, has been written by 
Henry M. Grey and published by Syren & 
Shipping, Ltd. The various chapters deal with 
The Early Days; the Rise of Lloyds; To-day; 
Insurance Frauds, and The “Room.” This book 
is an interesting addition to the history of 
Lloyds, and contains much data not hitherto 
collated into one volume. Its price is $2.25 
per copy and it may be secured through The 
Spectator Company. 


Insurance Almanac 

The 1922 edition of the Insurance Almanac 
and Encyclopedia has been issued by the 
Underwriter Printing and Publishing Com- 
pany. It contains much information concerning 
officers and directors of insurance companies; 
organizations of underwriters; workmen’s 
compensation and other laws; biographical 
sketches; inheritance tax laws; premiums in 
different cities and statistics of insurance com- 
panies. It sells at $2 per copy. 


—The Fuso Fire and Marine Insurance Company 
has been licensed in Massachusetts and Rhode Island, 
according to an announcement made by the William 
H. Kenzel Company, United States managers. 
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HOW MUCH WILL IT COST? 


“How much will it cost?” sooner or later interrupts every selling talk. Life Insurance Agents who can show the low net | 
premium deposits of Union Central insurance need not evade this question. Estimates of future cost are best based on past” 
performance. Union Central history is full of enviable records demonstrating that our policyholders have benefited over qa” 
long period of years on account of Union Central Low Net Cost. i 








__ A policy which covers the entire period of the Company’s existence recently became a claim. The exhibit below shows how i 
liberal dividends made possible a most remarkable return to this insured. F 


Amount: $2,000. Age: 22. Period covered: Entire 
Company history, 1867-1921 
Premium $83.90. Plan: 10-Payment Life 


Policy No. 11. 


$839.00 
1,065.30 


$226.30 


Total Gross Premiums 
Total Dividends 


Excess of Dividends over Promiums 


A booklet further describing this interesting policy will be sent on request. 


Amount of Policy 
Additions purchased with $341.83 Dividends 
Dividends taken in Cash 


Total Cash received by Policyholder and Beneficiary 
Premium Deposits (less $166.61 Dividends applied) 


Excess Receipts over Deposits 
For further information address 


The Union Central Life Insurance Company 
CINCINNATI, OHIO 








TERRES 











Seventy-Nine Years of Service 


Our first policy was issued in 1843. 


Up to December 31, 1921, we had paid $1,736,129,- 
572 to policyholders and beneficiaries, and had ac- 
cumulated $675,319,164 for them. Dividends to 
policyholders totaled $361,465,227 in the same period. 


Total insurance in force at the end of 1921, $2,472,- 
651,779. 


Corporations and Partnerships protected by Busi- 
ness Insurance, Inheritance tax provision for large or 
small estates. Philanthropic institutions endowed. 
Income policies for the protection of homes and de- 
pendents. Annuities for the aged. Up-to-date Dis- 
ability and Double Indemnity provisions. 


For terms to producing Agents address 


The Mutual Life Insurance Co. 
of New York 


34 Nassau Street, New York 








_ ANOTHER 


SERVICE 
OCCASION 


Every month The Lincoln Life offers its most earnest | 
service to its policyholders but June is made the occasion” 
of a personal call on all the clients of the Company. 


The adding of thousands of new policyholders each 
year enlarges the scope of action and the importance of 
this Junetime reunion. Leads resulting from the good= 
will of policyholders is causing another big business 
gain_for Lincoln Life agents this month. 


PRYou join a service organization which follows up every ™ 
well earned advantage when you 4 











ihe Lincoln National Life Insurance C0. 


“Its Name Indicates Its Character” 


Lincoln Life Building Fort Wayne, Indians 


Now More Than $210,000,000 in Force 




















Wha 






Mc 
And 
amou 
sider, 
acros: 
dollar 
yalual 
is usec 
and te 
an ear 
Now 
on a 






































nearly 
mean a 
protecti 
Up it 
you of 
small a 
is the o7 
cessful : 
hundred: 


Salary w 
cent. H 
himself. 
I shall « 
her fathe 
Was not 
» telatives 
and this 


' Coast, it 
large fat 

> Now, 

little, 

F when he 


THE SPEC TALON 


A WEEKLY REVIEW OF INSURANCE 








INS URAN CE 








SECTION 





New York and Chicago, ‘Thursday, June 29, 1922 








DOLLARS OF QUALITY 


Are Not Ordinary Dollars But are 
Steeped With Blessings 


AN INSTANCE 
What the Price of an Auto Did for an 
Bai Otherwise Destitute Girl 


Money has a quality as well as its amount. 
“And the quality of money is such that given 
amounts are very different. For instance, con- 
sider, say, a hundred dollars, which passes 

F across a poker table, and think of one hundred 
‘dollars for a surgical operation that saves a 
» yaluable life; or consider a ten dollar bill that 
. js used to purchase a bottle of bootleg whiskey, 
‘and ten dollars which is spent for books for 
Van earnest student. 
"Now life insurance money, the amount paid 
‘ona claim, has a peculiar value, particularly 
“when the beneficiary has nothing but the in- 
"surance money, and that is close to nine times 
out of ten. With life insurance money it is 
“nearly always necessary to make the amount 
“mean as much as possible; this is because full 
"protection of dependents is a thing unknown. 
» Up in Connecticut is a lady who could tell 
Pyou of the amazing quality a comparatively 
‘small dmount of life insurance may have. She 
Fis the owner of a girl’s boarding school, a suc- 
"cessful school and a school which has educated 
F hundreds of girls. 
© Now this lady’s father was a New England 
"clergyman and, like clergymen in general, his 
“salary was not large, and he never saved a 
peent, His wife died many years before he did 
himself. There was but one child, Eunice, as 
PT shall call her here. She was fifteen when 
4 her father died of a lingering illness. And she 
Fwas not only the only child, but she had no 
Telatives nearer than a cousin of her father’s, 
» and this cousin was a farmer out on the Pacific 
Coast, i in straitened circumstances and with a 
“large family. 
{ Now, I ask you to use your imagination a 
piittle. Suppose this girl, fifteen years of age 
When her father died, and with absolutely no 
lication for earning her living, should have 
p been left with no resources whatever? She 
as pretty and, having been a pet of her father, 
Was rather spoiled. We can guess many things 
at might have happened, but it hardly seems 
Rasonable she would have made her way suc- 
Rssfully. Tt is from the ranks of just such 

Pung girls, left destitute, that our midnight 
Biteets obtain those of whom society prefers 
0 say little. 


ONLY A SMALL PoLicy 

3ut the clergyman was insured for two 
thousand dollars, and the insurance money was 
taken in charge by a lawyer friend. He was a 
wise man, and he knew of a New England 
school that was excellent and not expensive 
Eunice entered that school and, when the life 
insurance money had been used up, she made 
an arrangement with the principal of the school 
by which she taught the younger girls and con- 
tinued her education. Then she graduated, and 
was offered a position in the school which she 
now owns. 

This is a simple tale but it illustrates what 
benefits may follow even a small amount of 
life insurance. And it illustrates what peculiar 
and wonderful quality life insurance money may 
have. A quality never appearing on the life 
insurance cheque. 

When we think of what happens if there is 
some life insurance money, and what may 
happen if there were no insurance money, we 
get an inkling of the quality of this money. 
And it should hearten every agent when he 
thinks of this quality. His trade is not with 
ordinary dollars; they are dollars of shielding 
from the worst things which afflict humanity; 
they are dollars steeped with unknown benefits 
for those who receive them; they are, in a way, 
sacred dollars, and, when paid, there is no one 
who can measure their usefulness, 


3uT INADEQUATE 

3ut the trouble is that these dollars are en- 
tirely inadequate for the purpose which they 
must serve. The widow is thankful, so thank- 
ful, as she receives the cheque, but she must 
feel how utterly inadequate it is. The writer 
remembers when he was in a life office, and 
one day a widow came in and collected one 
thousand dollars, all the life insurance her 
husband had carried. She was delighted to 
receive the cheque, but to those in the office, 
her circumstances, the amount 
And, although her 
salary, he 


who knew 
seemed almost fate’s joke. 
husband had earned but a 
could have made the amount five thousand in- 
stead of one. 

Of course an agent always does what he 
thinks is his best to insure his man for the 
largest sum possible, but if the agent could be 
given magical powers of looking forward and 
seeing exactly what that amount would mean, 
when he writes it in the application, he would 
be so earnest in pushing his man that in most 
cases the insurance would be at least doubled. 

It is a cold fact that men do not take a fifth 

(Continued on page 23) 
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Insurance a Religious and Charitable Duty 


by A. W. 


Briscor, Commissioner of Insurance, 
State of Alabama 
“But if any provide not for 
especially those of his own household, he has 
denied the faith and is worse than an infidel,’— 
Tim. 5:8. 

The above words. constitute the 
argument ever produced in favor of insurance. 
One of the chief topics under consideration here 
is the conservation of charitable and benevo- 
Here the work of charity receives 
but a forceful warn- 


his own, and 


strongest 


lent funds. 
unqualified endorsement ; 
ing is sounded against the danger of allowing 
charity to -interfere with the discharge of 
practical and solemn obligations. 

It is here pointed out that charitable and 
benevolent funds should be conserved for the 
benefit of those only for whom provision could 
not be made. 

Stronger language could not be employed in 
of the character of negligence 
exhibited by the man who, having loved ones 
dependent upon him, makes no practical pro- 
for. them, and thus allows them to be- 
unnecessarily charges upon charitable 
It is said here that such 


condemnation 


vision 
come 
and benevolent funds. 
a man is worse than an infidel; that is to say, 
it is here set down in Holy Writ that a man 
who fails to make proper and practical pro- 
vision for the protection of those dependent 
upon him when it is within his power so to do, 
is guilty of an offense worse than that of overt 
acts of unfaithfulness. 

It is true that if your house burns up to- 
night and your wife and children are turned 
out in the street, they. will be cared for; chari- 
table hands will pick them up, but this ‘will not 
take you out of that class of men of whom 
Paul was speaking when he wrote this text. 

It is true that if you were to die to-day and 
were left penniless and 
homeless, they would be cared for, but it 
would add no stars to your crown and place 
you in no better standing before the Judge at 
the great white throne when He asks you the 
reason for this neglecting your most sacred 


your wife and baby 


obligation. 

The practical, charitable and religious thing 
for you to do is for you to make provision now 
for your loved ones by setting aside from your 
earnings a sufficient amount to carry reasonable 
protection on your home against fire; and 
reasonable protection for your loved ones 
against accidents and death. 

Charity is commendable, but it should never 
be substituted for the very utmost effort upon 


your own part to discharge the obligations that 



























































you owe to those dependent upon you, and in 
most cases proper and reasonable diligence in 
securing and keeping up insurance would make 
it unnecessary for the man of charity to can- 
vass the community with a subscription list 
when the house burns, the accident occurs, or 
a citizen dies. 


Niagara Life’s New Officers 
The present officers of the Niagara Life In- 
surance Company, of Buffalo, are the follow- 


ing: 
President, Edward H. Burke; vice-president, 
Camillo Volini, M.D.; secretary, A. R. 


Moloney; treasurer, R. M. Telfer, Jr.; general 
counsel, M. C. Spratt; medical director, B. C. 
Johnson, M.D.; assistant medical director, J. 
F. Whitwell, M.D. 

The capital of the company is to be in- 
creased to $500,000, and the surplus to $210,000, 
and the company is about to branch out so that 
it will soon be doing business in twenty states, 
other than New York and Pennsylvania. 

The board of directors of the company now 
comprises the following: 

Maurice C. Spratt, Buffalo, of the law firm 
of Locke, Babcock, Spratt & Hollister, a lead- 
ing attorney, who is counsel for the New York 
Central Railroad, etc.; William Abrams, Phila- 
delphia, a millionaire clothing merchant; Harry 
P. Brainard, Buffalo, a well-known insurance 
man; Francis E. Bagot, Buffalo, of the law 
firm of Brendel, Bagot & Magoffin; E. H. 
Burke, Buffalo, president of the company, who, 
following his resignation as president some 
time ago, has been vice-president of the 
Masonic Mutual Life Association, of Washing- 
ton, D. C., and later general agent at Cleveland, 
O., for the United Life and Accident Company ; 
Burt C. Johnson, M.D., Buffalo, a leading 
physician and surgeon; J. Henry Payne, Buf- 
falo, president of the Sterling Printing Com- 
pany; Thomas D. Powell, Buffalo, attorney 
and counsellor at law; George F. Wallace, 
Buffalo, of the real estate and contracting firm 
of Pickford & Wallace, who is also a director 
of three banks; J. F. Whitwell, M.D., Buffalo, 
a well-known physician; J. C. Mills, Chicago, 
an industrial engineer of prominence; Samuel 
Lombard, Chicago, well-known real estate and 
insurance man; Frank T. Moloney, Mattoon, 
Ill., president of the State Trust and Savings 
Bank; Camillo Volini, M.D., Indianapolis, a 
physician, surgeon and capitalist; Herman H 
Sorem, Chicago, of the law firm of Sorem & 
Powers; R. M. Telfer, Jr., Chicago, formerly 
with Swift & Company; Arthur R. Moloney, 
Wyoming, Wis., president of the First National 
Bank. Mr. Moloney will resign the secretary- 
ship, which he only accepted temporarily, and 
Mr. Telfer will become both secretary and 
treasurer. 


Lost Without the Life Index 
The president of a life insurance company, 
in the course of a letter ordering a quantity of 
the Life Insurance Policyholders’ Pocket Index, 
said: 


You may send the writer along one copy at 
once, as I say to you frankly I feel lost with- 
out this little publication on hand. 
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Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 





















Making a Little Medicine 
By J. F. WELLINGTON 


In the old tribal days whenever two or more 
Indians held a meeting for the purpose of dis- 
cussing any subject that was of importance to 
them they called the conference a “medicine 
talk” and referred to the discussions as “making 
medicine.” With your permission we will sit 
down here by ourselves, free from interruption, 
and “make a little medicine.” The most im- 
portant thing in the world, to you, is the wel- 
fare of your wife and children. You devote 
your entire time and talents to the prosecu- 
tion of your business for the purpose of making 
money. Money for the care and protection of 
your family. Money for the education of your 
children. Money for the establishment of your 
sons in business. Money for the purpose of 
establishing your daughters in homes of their 
own when they marry. Money for the purpose 
of maintaining your wife and yourself in ease 
and comfort when you become too old to suc- 
cessfully continue your fight with the world. 
Money for the gratification of every legitimate 
desire voiced by any member of your family. 

In your wisdom and foresightedness you 
have endeavored to guard against all possibility 
of failure by carrying a good amount of life 
insurance. In this connection let me ask you 
what provisions you have made to guarantee 
the safe and sound investment of the proceeds 
of your life policies. Life insurance money is 
no different from any other money. It contains 
no magic charm by which it can protect itself 
against bad investments, fool friends, or the 
machinations of impecunious relatives, 

How often do you have propositions put to 
you that look so feasible and promise such enor- 
mous returns that it requires every ounce of 
judgment and financial acumen that you possess 
to turn them down? You know that it is al- 
most a daily occurrence. Money is a bright 
and shining target that is under a continuous 
barrage laid down by an ever increasing army 
of grafters, get-rich-quickers, efficiency advisers 
and human vultures. It makes no difference 
who owns the money, it is always subject to 
attack. 

If it is so hard for you, protected by your 
armor plate of horse-sense, business experience 
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and general knowledge of human nature tp 
safeguard the funds that you have accumulated 
through years and years of devotion to business 
the study of financial problems and the oi 
cise of unusual ability, how can you expect an 
inexperienced woman or the optimism of youth 
to withstand the attacks? 

Yon are creating a splendid estate. You are 
carrying enough life insurance to take care of 
the inheritance tax, outstanding obligations 
and the expense of readjustment after your 
demise. Your estate will be sufficient to fur. 
nish all the comforts of life to your widow and 
orphans if wisely invested. The question that 
should give you deep concern is, who will fur- 
nish the wisdom that will control the inves: 








One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $2,250,000. In- 
surance in force $103,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 


The best for the policyholder 
and agent. 


Operating in 18 States. For 
territory write today 
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ment of the money that you leave? Why not 
vest it yourself before you go? 

oe life insurance you now carry protects 
our own investments against fluctuations in 
. market value of your holdings and prevents 
any shrinkage of your estate that might occur 
from unsettled financial conditions. 

If your own skill and ability requires pro- 

tecting, how about the inexperience of your 
widow and orphans in financial matters when 
the time comes for them to handle the money 
that you leave them? You have devoted your 
fife to making them comfortable while you 
would be with them and I am offering you an 
apportunity to continue those provisions after 
you are taken away. 
Tf you care to do so you can so arrange your 
fairs that there will be no possibility of a 
iad investment being made by your dependents 
after you are gone. You can provide an abso- 
intly certain income for any or all of them 
that will not be affected by anything that can 
possibly occur. 

You can go to your last resting place serene 
in the knowledge that as long as your widow 
orany of your children remain on earth they 
are beyond the pale of want, securely protected 
ty an income that can never fail, and a living 
nonument to your devotion both before and 
after death. 

This millennium can be brought about 
through the medium of a monthly income policy 
of life insurance. Any agent will tell you 
about it. 

(Copyright, 1922, by The Spectator Company, New 
York, Companies and general agents desiring to use 
his article, write to Tue Spectator. ] 


INHERITANCE TAX DATA 


Topics of Interest for Agents from the 
Various States 


Below will be found information concerning 
iheritance taxes in various States, compiled 
fom Prentice-Hall Inheritance Tax. Service, 
thich is of interest to life insurance agents who 
ae endeavoring to sell life insurance to protect 
wlates in connection with such taxes. 


GEORGIA 
The rates of taxation and classification of 
iaefciaries in Georgia are as follows: 
Class 1 includes, wife, husband, child 
adopted child, son-in-law, daughter-in-law, 
inal descendant or lineal ancestor. 
Class 2 includes brother, sister, step-child, 
udlf-brother, or half-sister. 
Class 3 includes uncle, aunt, nephew or niece. 
Chass 4 includes all others. 
The taxes are at the following rates: 
As to Class I, on the excess above $5,000 as 
0a widow, widower, child, adopted child, son- 
aw and daughter-in-law; on excess above 
ho as to all other members of the class: 1 
Ment on the first $25,000; 134 per cent on 
lienext $25,000 ; 2 per cent on the next $50,000; 
% per cent on the next $400,000; 3 per cent 
M the balance. 


Asto Class 2: 3 per cent on the first $25,000; 


{per cent on the next $25,000; 6 per cent 
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on the next $50,000; 714 per cent on the next 
$400,000; 9 per cent on the balance. 

As to Class 3: 5 per cent on the first $25,000; 
714 per cent on the next $25,000; I0 per cent 
on the next $50,000; 1214 per cent on the next 
$400,000; I5 per cent on the balance. 

As to Class 4: 7 per cent on the first $25,000; 
10%4 per cent on the next $25,000; 14 per cent 
on the. next $50,000; 171%4 per cent on the next 
$400,000; 21 per cent on the balance. 


New York 

The classifications and rates in New York 
are as follows: 

Class A embraces father, mother, husband, 
wife, child, adopted child, lineal descendant. 
The exemptions are $500 to lineal descendant 
(if in excess thereof, no exemption) ; all others 
$5,000. The tax rates are I per cent on amounts 
to $25,000 over exemption; 2 per cent on 
$25,000 to $100,000; 3 per cent on $100,000 to 
$200,000; 4 per cent on amounts over $200,000. 

Class B includes brother, sister, wife or 
widow of son, husband of daughter, mutually 
acknowledged child. The exemption is $500 
(if in excess thereof, no exemption). The tax 
rates are as follows: 2 per cent on amounts 
to $25,000 over exemption; 3 per cent on $25,000 
to $100,000; 4 per cent on $100,000 to $200,000; 
5 per cent on over $200,000. 

Class C includes all others except Class D. 
Exemption is $500 (if in excess thereof, no 
exemption). The tax rates are: 5 per cent on 
amounts to $25,000 over exemption; 6 per cent 
on $25,000 to $100,000; 7 per cent on $100,000 
to $200,000; 8 per cent on over $200,000. 

Class D (entirely exempt) includes gifts for 
charitable, religious, benevolent, educational, 
cemetery and historical purposes, also real 
property to municipal corporation. 


KENTUCKY 

Classifications of beneficiaries, exemptions 
and tax rates in Kentucky are as follows: 

Class A:' Husband, wife, lineal issue, lineal 
ancestor, adopted or mutually acknowledged 
child or descendant thereof; exemptions, widow 
and minor child, $10,000; all others, $5,000; on 
amount over exemption of $25,000, 1 per cent; 
$25,000 to $50,000, 114 per cent; $50,000 to 
$100,000, 2 per cent; $100,000 to $500,000, 234 
per cent; over $500,000, 3 per cent. 

Class B: Brother or sister, descendant of 
either, widow of son, husband of daughter; 
exemption, $2,000; on amount over exemption 
to $25,000, 114 per cent; $25,000 to $50,000, 
2% per cent; $50,000 to $100,000, 3 per cent; 


$100,000 to $500,000, 334 per cent; over 
$500,000, 414 per cent. 
Class C: Uncle, aunt, or descendant of 


either; exemption, $15,000; on amount over 
exemption to $25,000, 3 per cent; $25,000 to 
$50,000, 414 per cent; $50,000 to $100,000, 6 per 
cent; $100,000 to $500,000, 714 per cent; over 
$500,000, 9 per cent. 

Class D: Brother or sister of grandfather or 
grandmother, or descendant of either; exemp- 
tion, $1,000; on amount over exemption to 
$25,000, 4 per cent; $25,000 to $50,000, 6 per 
cent; $50,000 to $100,000, 8 per cent; $100,000 
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to $500,000, 10 per cent; over $500,000, 12 per 
cent. 
Class E: All others except Class F; exemp- 


tion, $500; on amount over exemption to 
$25,000, 5 per cent; $25,000 to $50,000, 714 per 
cent; $50,000 to $109,000, 10 per cent; $100,000 
to $500,000, 12%4 per cent; over $500,000, 15 
per cent. 

Class F embraces gifts for municipal, public, 
charitable or educational purposes which are 
entirely exempt. 

MARYLAND 


In Maryland there are two classifications to 
beneficiaries, namely, Class A, including father, 
mother, husband, wife, charitable and lineal 
descendants who are entirely exempt from 
taxation, and Class B, including all others who 
pay a tax of 5 per cent. There is an exemption 
of $500 where the entire estate does not ex- 
ceed that amount. 


MINNESOTA 


In Minnesota the classifications of bene- 
ficiaries, exemptions and tax rates are as shown 
below: 

Class A: Wife or lineal issue; exemption, 
$10,000; on amounts to $15,000 in excess of 
exemption, I per cent; $15,000 to $30,000, 2 per 
cent ; $30,000 to $50,000, 2%4 per cent; $50,000 
to $100,000, 3 per cent; over $100,000, 4 per 
cent, 

Class B: Husband, lineal ancestor, adopted 
child, or mutually acknowledged child, or lineal 
descendant thereof; exemption, lineal ancestors, 
$3,000; all others, $10,000; on amounts to 
$15,000 in excess of exemption, 134 per cent; 
$15,000 to $30,000, 3 per cent; $30,000 to 
$50,000, 334 per cent; $50,000 to $100,000, 4% 
per cent; over $100,000, 6 per cent. 

Class C: Brother, sister, descendant of either, 
wife or widow of son, husband of daughter; 
exemption, $1,000; on amounts to $15,000 in 
excess of exemption, 3 per cent; $15,000 to 
$30,000, 6 per cent; $30,000 to $50,000, 774 per 
cent; $50,000 to $100,000, 9 per cent; over 
$100,000, 12 per cent. 

Class D: Brother or sister of father or 
mother or a descendant of either; exemption, 





A Difficult Prospect 
Sold by Letter 


The letter was written for P. F. Storrs, Manager 
Confederation Life Association of Canada at 
London, England. Mr. Storrs writes, “The after- 
noon I received your letters I sent several to pros- 
pects whom I had been drumming pretty hard 
without result. A reply came from one making 
an appointment. I called and secured his proposal 
for £15,000 ($75,000) at the very first interview.” 


You can open the way to real business—can create 
a keen realization of the value of adequate insur- 
ance and prepare the way for a personal call to 
close the application by letter. More than 400 
salesmen are using Hull’s sales creating letters 
for life, accident, partnership, automobile and fire 
business. An insurance company official writes 
“Am well pleased with the letters. Shall be able to 
make effective use of them.” You may have details 
of this letter plan on request—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 
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NEW HOme OF THE GREATEST ILLINOIS COMPANY * 
Corner Lake Shore Drive and Scott Street cent; 
$50,00¢ 
Land and Building Owned and Occupied Exclusively by the s 
ILLINOIS LIFE 
Admitted Assets, December 31, 1921............ sceleataaiteie Ree $19,413,846.72 t 
Payments to policyholders and beneficiaries since organization 21,566,983.06 I 
\ 
FIVE YEARS RECORD . 
ee ee rl I 
. F ; 7 . Year Ending Dec 31, 1916 | Year Ending Dec. 31, 1921 | __ ___ INCREASE __ I 
Interest Income.... $ 620,562.65 | $ 991,613.43 | $ 371,050.78 t 
Premium Income.... 2,419,486.91 | 3,818,060.43 | 1,398,573.52 7 
Admitted Assets.... 12,946,337.03 | 19,413,846.72 | 6,467,509.69 
Insurance in Force..|_80,280,589.82 | 136,485,045.27 | 56,204,455.45 
ILLINOIS LIFE INSURANCE COMPANY 
CHICAGO I 
James W. Stevens, President 
GREATEST ILLINOIS COMPANY 











20 








1ursday 











June 29; 1922 


$250; of amounts to $15,000 in excess of ex- 
emption, 4 per cent; $15,000 to $50,000, 10 per 
cent; $50,000 to $100,000, 12 per cent; over 
$100,000, 16 per cent, 

Class E: All others except Class F; exemp- 
tion, $100; on amounts to $75,000 in excess of 
exemption, 5 per cent; $15,000 to $30,000, 10 
per cent; $30,000 to $50,000, 1214 per cent; 
$50,000 to $100,000, 15 per cent; over $100,000, 
20 per cent. ; 

Class F embraces gifts for religious, char- 
itable, scientific, literary or educational pur- 
poses, or State or municipal purposes in the 
state which are entirely exempt. 


NEBRASKA 

In Nebraska the classifications of benefi- 
caries, exemptions, and tax rates are as fol- 
lows: 

Class A: Father, mother, husband, wife, 
child, brother, sister, wife or widow of son, 
husband of daughter, adopted or mutually 
acknowledged child, lineal descendant; exemp- 
tion, $10,000; on any amount over exemption, 
I per cent. 

Class B: Uncle, aunt, niece, nephew, or 
lineal descendant of same; exemption, $2,000; 
on amount over exemption, 2 per cent. 

Class C: All others; exemption, $500 (if in 
excess thereof, no exemption) ; on amount over 
exemption to $5,000, 2 per cent; $5,000 to 
$10,000, 3 per cent; $10,000 to $20,000, 4 per 
cent; $20,000 to $50,000, 5 per cent; over 
$50,000, 6 per cent, 





Men capable of closing 
business and training new 
agents or devoting entire 
time to writing new busi- 
ness can secure positions 
with the undersigned 
company on salary, ex- 
pense and commission. 
In writing give full de- 
tails, past history and 
Address, 


reference. 


ey 


STANDARD LIFE 
INSURANCE CO. 


St. Louis, Mo. 
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NEW JERSEY 

Classifications of beneficiaries, exemptions 
and tax rates in New Jersey are as given below: 

Class A: Husband, wife, child, lineal de- 
scendant, adopted child and descendants 
thereof; exemption, $5,000; on amount over 
exemption to $50,000, I per cent; $50,000 to 
$150,000, 114 per cent; $150,000 to $250,000, 2 
per cent; over $250,000, 3 per cent. 

Class B: Father, mother, brother, sister, 
wife or widow of son, husband of daughter, 
churches, hospitals, asylums, libraries, Bible, 
tract, religious, benevolent or charitable institu- 
tions or organizations; any amount less than 
$500 (if in excess thereof, no exemption) ; any 
amount over exemption, 5 per cent. 

Class C: All others except Class D; exemp- 
tion, any amount less than $500 (if in excess 
thereof, no exemption); on amount over ex- 
emption, 8 per cent. 

Class D includes transfers to state or any 
political subdivision thereof for public pur- 
poses, which are entirely exempt. 


NortH DAKOTA 


Classifications of beneficiaries, exemptions 
and rates of tax in North Dakota are as set 
forth below: 

Class A: Husband, wife, lineal issue, lipeal 
ancestor, adopted or mutually acknowledged 
child or lineal issue thereof; exemption, hus- 
band or wife, $10,000; minor child, $5,000; all 
others, $2,000; on amount over exemption to 
$15,000, I per cent; $15,000 to $30,000, 134 per 
cent; $30,000 to $50,000, 2 per cent; $50,000 to 
$100,000, 274 per cent; $100,000 to $300,000, 3 
per cent; $300,000 to $500,000, 334 per cent; 
over $500,000, 4 per cent. 

Class B: Brother or sister or descendant of 
either, wife or widow of son, husband of 
daughter; exemption, $500; on amount over 
exemption to $15,000, 174 per cent; $15,000 to 
$30,000, 214 per cent; $30,000 to $50,000, 3 per 
cent; $50,000 to $100,000, 334 per cent; 
$100,000 to $300,000, 534 per cent; over $500,000, 
6 per cent. 

Class C: Uncle, aunt or descendant of either; 
exemption, $250; on amount over exemption to 
$15,000, 3 per cent; $15,000 to $50,000, 6 per 
cent; $50,000 to $100,000, 714 per cent; 
$100,000 to $300,000, 9 per cent; $300,000 to 
$500,000, 12 per cent. 

Class D: Brother or sister of grandfather 
or grandmother or descendant of either; 
exemption, none; an amount to $15,000, 4 per 
cent; $15,000 to $30,000, 6 per cent; $30,000 
to $50,000, 8 per cent; $100,000 to $300,000, 12 
per cent ; $300,000 to $500,000, 14 per cent; over 
$500,000, 16 per cent. 

Class E: All others except Class F; exemp- 
tion, none; an amount to $15,000, 5 per cent; 
$15,000 to $30,000, 714 per cent; $30,000 to 
$50,000, 10 per cent; $50,000 to $100,000, 12% 
per cent; $100,000 to $300,000, 15 per cent; 
$300,000 to $500,000, 1714 per cent; over 
$500,000, 20 per rent. 

Class F includes gifts for municipal, re- 
ligious, charitable or educational purposes with- 
in the State domestic corporations which are 
entirely exempt. 
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Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$2,021,566.00 on Deposit with the 
Indiana Insurance Department 


$226,532.00 Surplus Protection to 
Policyholders 


$23,000,000.00 Insurance in _ force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS 


TERRITORY OPEN IN 
INDIANA, OHIO, ILLINOIS AND MICHIGAN 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company 











Mr. SUCCESSFUL 
LIFE INSURANCE AGENT 


Do you want to secure a General Agency 
for yourself? If so, read this; it is 


WORTH KNOWING 


A $5,000 policy in the United Life and 
Accident Insurance Company guarantees 
FIRST, that in case of death from any 
cause, $5,000, the-face of the policy, will 
be paid. 

SECOND, that in case of death from any 
ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 
THIRD, that in case of death from cer- 
tain SPECIFIED accidents, $15,000, or 
THREE TIMES the face of the Policy, 
will be paid. 

FOURTH, that in case of total disability 
as a result of accidental injury, the Com- 
pany will pay direct to the Insured at the 
rate of $50 PER WEEK, during such 
disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be 
at the rate of $25 PER WEEK through- 
out the period of disability. Can Insur- 
ance do MORE? And WHY should 
any man be satisfied with a policy that 
would do less? 


Twenty Payment Life........ $167 .10 
Twenty Year Endowment. .. .$235.10 


United Life and Accident Insurance Co. 
Home Office, United Life Bldg., Concord, N. H. 
















































BUILD 
YOUR OWN 
BUSINESS 











under our direct 
general agency 
contract. 


Our policies provide for: 


Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates. 


JOHN F. ROCHE, 


Vice-President 


The 
Manhattan Life 


Insurance Company 


66 Broadway, New York 





ORGANIZED 1850 
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Porto Rico 


Beneficiaries in Porto Rico are divided into 
two classes. 

Class A includes husband, wife and lineal 
descendant, either legitimate or illegitimate, 
with exemptions to wife, child, or grandchild 
of $5,000, and to all others of $200. The tax 
rates are on amounts to $500,000 over exemp- 
tion, I per cent; $5,000 to $20,000, 114 per cent; 
$20,coo to $50,000, 2 per cent; $50,000 to $100,- 
000, 3 per cent; over $100,000, 4 per cent. 

Class B embraces all others and there is an 
exemption of $200; amounts to $5,000 over ex- 
emption are taxes, 3 per cent; $5,000 to $20,000, 
4% per cent; $20,000 to $50,000, 6 per cent; 
$50,0co to $100,000, 9 per cent; over $100,000, 
I2 -per cent. 

SouTH CAROLINA 

In South Carolina beneficiaries are classified 
as given below, exemptions and rates of tax 
being as hereunder stated: 

Class A: Husband, wife, child, grandchild, 
parent, adopted child; exemptions, husband or 
wife, $10,000; minor child, $7,500; adult child 
or parent $5,000; an amount to $20,000 over ex- 
emption, I per cent; $20,000 to $40,000, 2 per 
cent; $40,000 to $80,000, 3 per cent; $80,000 to 
$150,000, 4 per cent; $150,000 to $300,000, 5 per 
cent; over $300,000, 6 per cent. 

Class B: Lineal ancestors; lineal descendants 
other than Class A, brother, sister, uncle, aunt, 
nephew, niece, wife or widow of son, husband 
of daughter; exemption, $500; on an amount 
ovér exemption to $20,000, 2 per cent; $20,000 
to $40,000, 3 per cent; $40,000 to $80,000, 4 per 
cent; $80,000 to $150,000, 5 per cent; $150,000 
to $300,000, 6 per cent; over $300,000, 7 per 
cent. 

Class C: All others except Class D; exemp- 
tion, $200; on amount over exemption to 
$20,000, 4 per cent; $20,000 to $40,000, 6 per 
cent; $40,000 to $80,000, 8 per cent; $80,000 to 
$150,000, 10 per cent; $150,000 to $300,000, 12 
per cent; over $300,000, 14 per cent. 

Class D includes gifts for educational, re- 
ligious, cemetery, public, charity or municipal 
purposes within the State, which are entirely 
exempt. 

SouTH DAKOTA 

Classifications of beneficiaries, exemptions 
and tax rates in South Dakota are shown be- 
low: 

Class A: Wife or lineal issue, exemption, 
$10,000; on amount over exemption to $15,000, 
I per cent; $15,000 to $50,000, 2 per cent; 
$50,000 to $100,000, 3 per cent; over $100,000, 
4 per cent. 


COLLEGE CLASS TAKE LIFE POLICY 


Member Insured Making Otterbein Bene- 
ficiary—Class Mates Pay Premium 
WESTERVILLE, O., June 26.—A college class 
gift, unique in its conception, and which may 
establish a precedent for other graduates to 
follow, was that presented last week by the 
Diamond Jubilee class of Otterbein College, 
whose -75th anniversary was marked by the 
launching of a movement to raise $2,000,000 
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with which to broaden the college’s work. The 
gift was in the form of a $5,000 20-year ep. 
dowment policy. 

This policy has a double indemnity provision 
and all the benefits accruing are added to the 
face of it. The policy is issued on the life of 
one of the graduates of this year’s class and 
each member in the class has agreed to con- 
tribute $5 a year toward the fund from which 
the premium is to be paid. When the policy 
becomes due, either through thie expiration of 
the payment period or the death of the insured, 
the money is to be paid to the college, 

Payment toward the premium fund each year 
is expected to keep alive in the hearts of the 
members of the Diamond jubilee class thei 
interest in their alma mater, their lives being 
linked in this way with the progress and sue. 
cess of the old college. 

The Otterbein policy was taken out with the 
Prudential Insurance Company of Newark, 


N. J. 





Massachusetts Mutual Life 
Insurance Company 


Springfield Massachusetts 


Incorporated 1851 


A company which throughout 
the seventy years of its history 
has ever enjoyed—because of its 
square dealing toward all and its 
long record of low net cost—the 
good will of its policyholders, the 
confidence and esteem of the in- 
suring public, and the loyalty of 
its represent&tives, 


Joseph C. Behan, Supt. of Agencies 








PROVIDERS LIFE 
ASSURANCE COMPANY 


Home Offices: 1530-32 N. Robey 
Street, Chicago, III. 


in its own building. Operating in 
the States of 

ILLINOIS, OHIO, INDIANA, 
MICHIGAN 


Liberal Agency and General Agency 
contracts offered to live wires in 
any of the above States. Commu: 
nicate with us. 
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Dollars of Quality 
(Continued from page 17) 
of the life insurance they should carry, And 
the agent should realize this, for if he clearly 
sees that his man is considering far less than 
he should, this clear appreciation will make his 


arguments for a jarger amount have far greater 


weight. 
Another thing. If we clearly understand 


that Mister Anyman is carrying only a fifth 
of what he should, we know that all about us 
everywhere is material for solicitation. We 
will pay no attention to the statement, “I am 
full up on life insurance.” No one is full up 
or even half full up; every man is a legitimate 
prospect for the most earnest solicitation. 

Consider the average amount on a single life 
in any life insurance company. Even in the 
companies that do no industrial business, the 
amount is strangely small. Roughly speaking, 





OF NEBRASKA 


N. W. Cor. 15th & Dodge 
8TH FLOOR 


OMAHA, NEBR. 


E. M. SEARLE, Jr., President 
W. E. McCANDLESS, Vice-Pres. 
Manager of Agents 
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you can call it at its greatest something over 
two thousand dollars. . Think of a man insuring 
his furniture, say, for perhaps three times what 
he insures his life for! 

The average man is selfish; it is a human 
failing. And if his wife did the deciding as 
to the amount to be taken, the amount would 
be far in excess of what is taken. It is rather 
a pity that an application is generally signed 
in a business office and not in the presence of 
the dependent. 

The agent is representing the dependent, and 
he should not hesitate to push his man to the 
very limit. As a matter of business, too, the 
agent should force his man with every urge of 
which he is capable. For here is an opportunity 
to gain a commission on, say, an extra five, 
and this means that an applicant for five is 
right here. There should be just as much effort 
used in increasing the amount fixed by the ap- 
plicant as was originally used in soliciting the 
prospect. 

Use your imagination. Look forward to the 
time when the policy will become a claim. Try 
to appreciate the quality of every dollar of the 
increased policy, and try to make your appli- 
cant realize the limit he himself is thinking of 
will be utterly inadequate if the policy should 
become a claim. State to him clearly that all 
men, when they take life insurance, put the 
amount absurdly low. Compare the amount 
of which he is thinking with the amount of his 
fire insurance, in comparison with the value of 
his house or furniture. 


California Life Underwriters 
Entertain Shriners 


Northern 


SANn Francisco, CAt., June 22.—Over three 
hundred and fifty members and guests attended 
the dinner-meeting of the Northern California 
Life Underwriters Association, which was held 
at the Commercial Club in San Francisco this 
month. The guests of honor were the visiting 
Shriners who were in the city to attend the 
National Shriners’ Convention. A delegation 
from the Los Angeles Association of Life 
Underwriters was present and assisted in the 
program. The main address of the evening 
was delivered by the Hon. C. G. Heifner, 
former insurance commissioner of the State of 
Washington, who spoke upon the “Ideal Under- 
writer.” 

A number of entertainment features 
included in the program, among which were 
vocal solos by H. V. Vogel, brother of Sol G. 


were 


Vogel, president of the Northern California 


Life Underwriters’ Association, and E. J. 
Cardinal. At the next meeting, which will be 
held in August, nominations will be presented 
for the new Association year. 





Uses Telephone Book to Good Advantage 
Mervin L. Lane, of the Equitable Life, New 
York, gathers from the telephone book and 
from directories the full name and address of 
every man named Lane, who seems in a good 
business and in a favorable locality. Then his 
own name serves as an introduction, and the 
prospect is curious to know whether the visitor 
is a relation or not, and what he wants. Thus 
the ice is broken, and the subject of life in- 
surance is introduced. 
ra 
Florida Association of Life Underwriters. 


Dearing has been elected president of the 





A GENERAL AGENCY 
contract with a good life 
insurance company is a 
valuable franchise, more 
valuable now than ever 
before. 


THE FRANKLIN LIFE 
is a GOOD life insurance 
company and has a few 
of these valuable fran= 
chises to bestow upon 
worthy men. 


Address 


HOME OFFICE 
Springfield, I1l. 














EDMUND P. MELSON, President 





ADDED AGENCY OPPORTUNITIES 


Advantageous agency contracts are open to men of estabhshed ability and integrity. Standard policy forms are now 
issued to male risks between the ages of 10 and 60 and to female risks between the ages of 15 and 60. 


The entering of extensive additional territory is contemplated during the current year. 


Continental Life Insurance Company 


St. Louis, Missouri 





J. DE WITT MILLS, Secretary 









































“According to this story—and it is a gem—a 
Pekin merchant took a rather notorious for- 
cigner to board with him at the rate of twenty 
dollars a week. Six months passed, and the 
rather notorious foreigner had not yet let his 
host once see the color of his money. 

“So at the end of the six months, the Pekin 
merchant thought the matter over very thought- 
fully and reduced the foreigner’s board from 
twenty dollars to ten. He explained that thus, 
if the foreigner never paid him, he would not 
lose so much money.” 

This makes one think of the solicitor who 
wrote a business man for $10,000 and took his 
note for the first year’s premium. When it 
came due, it wasn’t paid and repeated efforts, 
lawsuit, etc., failed to produce any money. 
“All right,” said the agent, “from now on I 
will write clerks, white wings et al., so if they 
don’t pay their notes I won’t lose so much.”— 
Chink philosophy—dam-phool agent !—These 
are three things to think of, Henry. Here they 
are: 

1. Notes to be good must be given by re- 
sponsible persons, 

2. Short time notes for first premiums are 
best and make for friendship. 
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3. Get the cheque instead of a note. 

Many a man will give the agent a note for 
first premium and say, “Thank God that’s 
paid!”—with a mental reservation that he 
doesn’t have to pay that note until he gets 
ready, and maybe he can get out of it besides. 
But a cheque—oh, Henry, that’s different! 
However, when a man gives you his promis- 
sory note for first premium and you advance 
the money to the company to protect his home, 
he should pay it—made to pay it tf necessary. 
Let me ring the gong once more—the cheque 
is what you should get, then you never have 
to force payment. And then, again, never talk 
insurance (protection) to anyone whose word 
isn’t good. 

The writer has a bunch of notes he took 
thirty-five years ago—worthless junk—but they 
represent the price he paid to learn the above. 
Some lessons are expensive. I am trying to 
save you, my boy. 

RO: treros. 


An Alluring Proposition 


When you hear of someone who has just 
bought some bonds it is natural to envy his 
ability to so invest his money, or rather to have 
it to invest. 

Suppose a bond salesman was to approach 
you with the proposition to sell you a $10,000 
bond, maturing in twenty years for its face 
value. Suppose he offered you this for $8,682, 
and allowed you to pay for it in twenty yearly 
installments of $434.10 each. The investment 


Thursd 


probably would appeal to you if you could 3 


your way clear to save $434.10 a year and th 


insure yourself of $10,000 in cash in twe 
years’ time. 


3ut suppose he would agree also that in a 


you should not live to complete the instalfme 
payments, he would at your death cancel a 


unpaid installments even after only one fy 


been paid, 


to you as a great proposition? 
issue or bank could do it. 


you are insurable. 


In addition, it would provide for loans, “ 


and pay the $10,000 bond imma 
diately to your family. Would that not appeq 
Well, no bow 


It is, however, exactly what life insurana 
companies can offer you at age 30, provide 


tension of time in payment of yearly install 


ments to meet all possible financial embarra 
ments that might arise. 


The same proposition could be made to gg ; 
a shorter or longer period of ten, fifteen oF 


thirty years if desired—The Megaphone, 


Women Carry $180,000,000 Life & 


Insurance 
It is estimated that 180 millions of insy 
is carried 
Society of New York by upwards of 66, 
women. 


$1,700,000 in matured endowments on the fi 


2 
y 


in the Equitable Life Assuran 


0 


Juring the year 1921, the Equital 
paid over $1,800,000 in death claims and oyé 


of women, a total of $3,500,000 in life insurag 
benefits within a single year to women polig 


holders or their dependents. 
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LIFE 








Established 1899 





PRESIDENT 





AMERICAN 
CENTRAL 


Insurance Co. 
INDIANAPOLIS, IND. 


HERBERT M. WOOLLEN 


Vice-President 





Home Office 

















Agents, address: 


T. LOUIS HANSEN, 


A TRAINING Course for new Agents. 


Co-operation That Counts 


Two of the features in The Guardian’s © 
comprehensive plan of service to Agents | 
which aid our representatives to increase | 
their production: 


The ProsPEcT BuREAU, which develops | 
real bona-fide leads for all Agents, old or new. 4 


If you want to know the whole story of 
what this Company is doing for its} 


Be. 


The Guardian Life Insurance ee 


OF AMERICA 


Established 1860 under the Laws of the State of New York | 


50 Union Square, New Yor : 





GEO. L. HUNT, | 
Supt. of Agen 
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Miss Lakey Addresses Women’s Clubs 

Miss Alice Lakey, president of the Village 
ement Association of Cranford, N. J., 
publisher of Insurance, and representative at 
the biennial convention of the General Federa- 
tion of Women’s Clubs, recently addressed the 
latter at Chautauqua, N. Y., upon “Insurance as 
a Factor in Thrift—What It Can Do for Your 
Child and for You.” She referred to the size 
attained by the life insurance business, and em- 
phasized particularly three forms of insurance: 
ordinary life, income insurance and college 
education insurance. She urged particularly 
the carrying of life insurance as a means of 
providing education for young men, and also 
accentuated the value of income insurance in 
order to prevent the squandering of lump sum 


Improv 


life insurance. 


Prudential of Topeka to Change Name 

It is expected that the Prudential Life of 
Topeka, Kan., will change its corporate title 
within the next few months. 


Northwestern Congress Has Good Program 
Elaborate plans for the Northwest Life Con- 
gress, to be held at Christmas Lake, June 29-30, 
fourteen miles from Minneapolis, have been 
completed and a well balanced program ar- 
ranged. An attendance of more than 600 is 
expected, and the speakers include John L. 
Shuff, president of the National Association 
of Life Underwriters; J. S. Knox, president, 
Knox School of Salesmanship; Henry Moir, 
vice-president and actuary of the Home Life, 
New York. In addition to the 
sions the entertainment committee has been ac- 
tive in preparing a good time for everybody. 


business ses- 


Great Southern Life Wins 
City of Austin 

Austin, TEx., June 26.—Securities of life 
insurance companies deposited in the Texas 
State Treasury as a protection to policyholders 
and for other purposes are taxable at the home 
office of such companies and not by the city of 
Austin, held the State Supreme Court, Satur- 
day, in reversing the judgment of the Third 
Court of Civil Appeals, and affirming the judg- 
ment of the District Court of Travis County 
in the case of the Great Southern Life Insur- 
ance Company of Houston against the city of 
Austin. This was a test case, and the insurance 
companies won out by the decision in the 
Supreme Court. 

This suit was filed in the District Court of 
Travis County in April, 1917, by the city of 
Austin against the Great Southern Life In- 
| Surance Company to recover taxes alleged to be 
due on certain securities deposited by the com- 
Pany under the laws of Texas in the State 
Treasury. The city sued for eight years’ back 
taxes amounting to $51,236. In reversing the 
Judgment of the Court of Civil Appeals the 
Supreme Court upheld the constitutionality of 
Section 38, chapter 108, acts of the Thirty-first 
Lxgislature, passed in 1909, which provides that 
Securities of insurance companies deposited in 
the State Treasury shall be taxed at the home 
office of such companies. The city of Austin 


Suit Against 


contended that such securities should be taxed 
where the property is situated. 


Have Joined Research Bureau 

The following companies have joined the Life 
3ureau, Carnegie Institute 
of Technology, Pittsburgh: American of De- 
troit, American Central, Atlantic, Canada, Cen- 
tral of Des Moines, Connecticut General, Con- 
tinental, Equitable of New York, Federal, 
Fidelity Mutual, Franklin, Guardian, Jefferson 
Standard, Lincoln National, London Life, 
Metropolitan, Midland Mutual, Mutual Benefit, 
National American, National Fidelity, National 
Guardian, National of Vermont, Ohio National, 
Ohio State, Phoenix Mutual, Provident Life 
and Trust, Standard of Pittsburgh, Sun, Union 
Central, West Coast, Western Union. 


Insurance Research 


Companies Contracting with Life 
Extension Institute 

The Life Extension Institute of New York 
has announced that the following companies 
have contracted for physical examination for 
Central Life, Cincin- 
Life, 
Louisville, 


policyholders: Union 
nati, Ohio: Southeastern 

S. C.: Inter-Southern Life, 
Midland Life, Kansas City, Mo. 


Greenville, 


Ky. ; 


Arkadelphia Man Heads Utah Life 
Underwriters 
Ark.—William A. 
spent his here, and 
Mr. and Mrs. J. W. Carter, has 
been chosen president of the Utah Life Under- 


Carter, 
who is 


ARKADELPHIA, 
who boyhood 


a son of 


according to news re- 
here are 
rejoicing in the signal honor achieved by the 
former local townsman. Mr. Carter's election 
took place at the annual election held at the 
Commercial Club at Salt Lake City recently. 
He is the former secretary of the association 


writers Association, 


ceived here, and his many friends 


and has served in various capacities with the 
organization for a number of years. He is one 


of the most successful insurance men in Utah.’ 


Inter-Southern Life Convention 


The Inter-Southern Life of 
holding its agency convention on June 28, 29 and 


Louisville is 


30. An elaborate program is being carried out, 


with numerous addresses by and 
“Tslic” officials and other interesting features. 
The officers of the Islic Club for 
President, J. L. Strickland; vice-president, W. 


S. Rodgers; secretary, T. P. 


company 


1922 are: 
Rodgers. There 
are also six State vice-presidents, viz.: R. L. 
Blair, Arkansas; C. C. Young, Florida; E. E. 
Simpson, Indiana; McKay Reed, Keatucky; P. 
P. Vacca, Ohio; F. M. Love, Tennessee. 

A young man with actuarial experience may 
learn of an opportunity to become identified 
with a growing life insurance company in the 
Middle West by consulting the advertisement 
in another column in this issue. 


—Julian Price, president of the Jefferson Standard 
Life of Greensboro, N. C., is spending a month’s vaca- 
tion in California. 
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ANNOUNCES COURSE 


York University Plans in 


Progress 


New 


NEW SCHOOL HERE STARTS IN 
OCTOBER 


Seven Courses of Instruction in Curriculum 
as Developed by Griffin M. Lovelace 
An announcement of the curriculum which 

will be followed at the New York University 
School of Life Insurance this October, shows 
that seven courses of instruction will be fol- 
lowed. One of these courses consists of actual 
field work and the student must make satis- 
factory progress in the course as in others in 
order to graduate. 

The school, which is to be under the direc- 
tion of Griffin M. Lovelace, former director of 
the Carnegie School, Pittsburgh, will be re- 
peated three times a year, the course being 
eleven weeks long. 

The following summary of the courses serves 
to show the field whish will be covered: 


Subjects OF INSTRUCTION 
The Functions of Life Insurance.—People are much 
“what for” 


made. Demonstrating “what 


more interested in things are than in 


how things are things 
shows how a commodity or service benefits 
Every which he 
A study of the “functions of life 


are for”? 


the buyer. individual has needs 
wants to satisfy. 
insurance” gives the beginner an understanding of 
the needs which can be served through life insurance 
and shows how life insurance provides the service re- 


quired. 





REINSURANCE ONLY 


AMERICAN LIFE 
REINSURANCE 
COMPANY 


OFFICES 


DALLAS 
1000 Main St. 


CHICAGO 
29 S. La Salle St. 





PROMPT SERVICE 
from 


BOTH OFFICES 


MAXIMUM SECURITY 
to 


TREATY HOLDERS 


A. C. BicGgR, PRESIDENT 
Frep. D. STRUDELL, SECRETARY 
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AGENCY SUPERVISOR 
TRAVEL IN KANSAS 


Salary and expenses. Must be able to 
bring at least four upright reliable pro- 
ducers. Hard work and personality will 
be rewarded. No better chance for one 
not working just for the cash of today. 


F. P. METZGER 


American Home Life Ins. Co., 
Topeka, Kansas. 






































SUBSTANTIAL GAINS 





along all lines is shown by the sixteenth an- 


nual statement as of December 31, 1921. 
ADMITTED ASSETS OVER $2,000,000 


For LIBERAL AGENCY CONTRACTS to 
sell MODERN ATTRACTIVE POLICIES 
at REASONABLE PREMIUM RATES in 
PROSPEROUS TEXAS. 


ADDRESS 


FORT WORTH LIFE 
Insurance Company 
FORT WORTH TEXAS 


Total Payments to 
CRRIIIREIONS 55 5 6oc occ cnee vcdeccen’ $27,720,705,42 


Organized 1871 


Life Insurance Company of Virgini 


RICHMOND, VIRGINIA 
OLDEST LARGEST STRONGEST 


Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 


$1,000.00 to $50,000.00, and Industrial Policies from 
$12.50 to $1,000.00 


Condition on December 31, 1921 


LCR OES Te eee er eRe Toe $28,308,449.13 
ii. kc dmarouce ieie >eiitea’s 25,109, 146.04 
Capital and Surplus.............. 3,199,303.09 
Insurance in Force............... 214,188,461 00 
Payments to Policyholders........ 1,897,435.45 


olicyholders since 


JOHN G. WALKER, President 
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THE PRINCIPLES OF 
SURETY UNDERWRITING 


Third Edition Just Published 
By LUTHER E. MACKALL, A. B., L. L. B. 


An Instructive Work for Surety Managers and Underwriters 
CHAPTER HEADINGS 

FIDELITY BONDS—Public Official Bonds—Court Bonds 
(including executors, administrators, guardians, trustees, re- 
ceivers, assignees), Court Bonds (including all required to be 
filed in course of judcial proceedings)—Contract Bonds— 
Depository Bonds—Bonds of Indemnity on account of fost 
instruments—Bonds on Assignment of Accounts Receivable— 
Qualifying Bonds for Insurance Companies—Miscellaneous 
Credit Guarantees—Internal Revenue Bonds—Custom House 
Bonds—Indemnity Bonds in favor of a Surety Company. 


Bound in Buckram Price $3.50 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: Selling Agents 135 William Street 
Insurance Exchange NEW YORK 




















THE UNITED STATES 
LIFE INSURANCE 
COMPANY 


in the City of New York. 


Organized 1850. Non-Participating Policies only. 
Over Forty-Five Million Dollars Paid to Policyholders. 


John P. Munn, M. D., President 


Good territory open for high class, personal pro- 
ducers, under direct contracts with the Company. 
Address Home Office, 105-107 Fifth Avenue, New 
York City. 
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Life Insurance 








individuals are studied. Situations 


needs of 
i 1 life insurance plans are worked out 


are analyzed, anc 


: eeds. 
ect different nee : ear 
Oasis is laid on the human side of life insur- 


Actual situations are studied. The use of 


nce. ¢ P : ~e : 
. n interest illustrations is required. (Five times 


huma 
q week, 9.00 a. m.) . | 
Selling Life Insurance.—In this course practical 


thods of selling life insurance are studied. The 
met! " ee. : 

hole process is taken up, beginning with prospect- 
wi aa < 

ich a thorough survey is made. Actual 


ing, of wh : : 
: in prospecting, in the approach, 


procedure is given 1 
meeting objections, closing, managing the interview, 
etc. with abundant examples. The student is not only 
required to study the textbook and the suggestions 
which are made by the instructor, but must work out 
methods of his own. A wide variety of selling prac- 
tice is discussed, but the student is taught to use the 


patterns from which he may 


materials given as 
jevelop his own selling practice suited to his own per- 
(Five times a week, 11.00 a. m.) 

The Psychology of Selling.—This course is not 
technical. It is rather a study of how people act 
in different situations, particularly how they behave 
in contact with other persons. A knowledge of human 
tehavior is intensely interesting and is invaluable to 
persons whose business makes it necessary to in- 
fyence other people. If we understand human bhe- 
havior, we know better how to approach them, how 
to secure their interest, and how to overcome their 


sonality. 


resistance. 

A successful salesman is a good psychologist. 
though he may never have studied psychology, he has 
lerned human behavior through long experience. <A 
study of the subject makes it possible to learn the 
fundamental things in a few months instead of years. 
(Four times a week, 10.00 a. m.) 

The “Selling Talk.”"—The class is divided into small 
groups for the purpose of studying the “selling talk.” 
Practice is given in preparing approaches and selling 
talks, not with a committing anything to 
memory for repetition to prospects, but in order to 
develop the habit of effective 
nanding and illustrating them, organizing them 


Even 


view to 
selecting ideas, ex- 
and 
is given in demonstra- 


in logical sequence. Practice 


tion sales. Students are required to prepare outlines 
of selling plans for definite prospects, as well as for 
general sales plans which may be used in straight can- 
vas, (Four times a week—once a week for each 
group—1.80 p. m.) 

Conferences on Field Work.—The_ small 


meet with an instructor for the purpose of discussing 


groups 


the experiences which they have in their field work. 
Dificulties are analyzed and suggestions are made for 
3oth the instructor and the students 
constructive This work 
constitutes a sort of clearing house for troubles as 
well as successful performances. Actual experiences 
become problems for study. (Four times 
once a week for each group—1.30 p. m.) 
Field Work.—Students are required to do 15 hours 
aweek of actual soliciting while they are taking the 
course. In the beginning definite problems in solicit- 
ing ate assigned; e. g., securing prospects by straight 
canvass, through centers of influence, and by personal 
observation. Reports of how the time is employed, 
how many calls are made, and the results obtained, 
A minimum number of 


overcoming them, 


criticize, and give advice. 


a week— 


must be turned in regularly. 
cases must be secured, and performance in field work 
counts as an important factor in determining marks 
and graduation. (15 hours a week. ) 

Life Insurance Principles and Practice-—The funda- 
mentals underlying the tate book and policy contract 
we studied in order that the student may be well 
informed, capable of answering ordinary technical qves- 
ions raised by clients, able to read life insurance 
literature intelligently, and to understand his com- 
The 
arithmetically; no 


many’s policies and underwriting rules. com- 
Putation of premiums is done 
formule are used. The policy contract is thoroughlv 
alyzed and studied. (Five times a week, 12.00 m.) 


~Minor Morton, vice-president and agency manager 
3 the Volunteer State Life of Chattanooga, announces 
Me appointment of C. A. Biles of Chattanooga, as 


manager of the State of Oklahoma, with headquarters 
i Oklahoma City. 





NEW LIFE BUSINESS 


Life Presidents Tabulate Results 
FIVE MONTHS OF 1922 


Estimated Increase for Full Year Over 1921 
Is Four Hundred Million 


New life insurance paid for during the first 
five months of 1922 shows a gain of more than 
128 million dollars over new business paid for 
during the like period of 1921, according to 
figures just published by the United States De- 
partment of Commerce. With the exception of 
January, each month of this year shows a gain 
over the corresponding month of 1921. Figures 
for March, April and May, 1922, each show a 
larger amount of new business paid for than 
during any month of 1921 with the exception of 
December. 

The value of life insurance as a barometer 
of business conditions has been recognized by 
the United States Department of Commerce, 
which is now publishing figures of new life in- 
surance paid for in its “Survey of Current Busi- 
ness” along with similar reports’ from other 
lines of business, under the head “Trend of 
Business Movements.” Realizing that the life 
insurance purchasing power of the public is a 
factor to be considered in tracing the trend of 
business movements in the country, the De- 
partment of Commerce requested the Associa- 
tion of Life Insurance Presidents for monthly 
reports of the new life insurance paid for in 
the ordinary, industrial and group classes of 
business. These reports, which been 
made monthly by the association since the be- 


have 


ginning of the present year, include the aggre- 
gate new business paid for by forty companies, 
which have in force 77 per cent of the legal 
reserve life insurance outstanding in the United 
States. 

The aggregate monthly figures are first pub- 
lished by the Department of Commerce in ad- 
vance sheets released on the 20th of each month 
and later appear in permanent form in the 
“Survey of Current Business,” which is issued 
as a monthly supplement to the commerce re- 
ports. Tables based upon reports from the 
same companies covering other years dating 
back to I913, appear once a quarter in the 
“Survey of Current Business,” to which the 
monthly figures are added, bringing the tabula- 
tion down to date. 

It is interesting to note that the present gains 
over last year are largely due to the marked 
increases in the industrial and group classes 
of business. While ordinary life insurance 
held its own during the first months of 1922, 
showing an increase of 22 million dollars or 1 
per cent over the amount paid for during the 
same period of 1921, the amount of industrial 
insurance paid for increased by over 70 mil- 
lion dollars or 13 per cent and group insurance 
doubled in the amount paid for, showing an in- 
crease of 35 million dollars. 

Although, with only five months of 1922 
elapsed, it is too early to make a prediction re- 
garding the total new life insurance business to 
be paid for during the year, a study of the fig- 





ures thus far reported gives room for an 
optimistic view of the year’s production. A 
comparison of this year’s figures with those of 
last year indicates that if the gains reported to 
date are continued throughout the year the total 
new business paid for by these companies will 
exceed that of last year by over 300 million dol- 
lars, giving an estimated increase for all legal 
reserve companies of more than 400 million 
dollars, exclusive of revivals, increases and 
dividend additions. 

CuMUtLativE Taste oF New Lire INsuRANCE PAID FOR 

DukiING THE First Five Monrtus oF 
1921 anp 1922 
Based Upon Reports from 40 United States Life 
Insurance Companies Which Had in Force 77.1 
Per Cent of the Total Legal Reserve Life 


Insurance in Force in the United States 
as of December 31, 1920 






1921 1922 Increase 
Ordinary ...$1,902,028,636 $1,924,534,687 $22,506,051 
Industrial 524,691,599 95,805,826 71,113,727 
GOP... ««% 35,610,714 70,263,609 34,652,895 





$2,462,330,949 $2,590,603,622 $128,272,673 


GUARDIAN LIFE HAS POLICYHOLDERS’ 
MONTH 


George L. Hunt on Extended Western Tour 

July is being observed as Policyholders’ 
Month by the Guardian Life of America. “Ser- 
vice to policyholders” is the keynote of this an- 
nual campaign and the company’s field force 
has been provided with a well thought out plan 
for rendering a high type of personal service 
to clients. 

The company’s well-known Policyholders’ 
Service program, which includes the privileges 
of the Life Extension Institute without cost, 
is heing featured by the agents in their calls 
on old policyholders. 

As July is also the closing month of the 
Guardian Leaders Club year, a fine volume of 
business should be received. 

George L. Hunt, superintendent of agencies 
of the Guardian Life, left New York on June 
17 for an extended western trip, during which 
he will visit the company’s Pacific coast agen- 
cies. 

Mr. Hunt will stop at other cities for agency 
meetings on his way west and will return in 
time for the Guardian’s fieldmen’s convention 
at Toronto, August 16, 17 and 18. It is expected 
that this year’s meeting of the Guardian Lead- 
ers Club will be one of the most interesting the 
company has ever held. July is the final month 
for qualification for the convention. 


Judgment for the Massachusetts Protective 


In the suit brought in the Supreme Court of 
Massachusetts four years ago by the Massa- 
chusetts Protective Association of Worcester, 
against Melville F. Heath of Worcester, LeRoy 
Darnold of Chicago, Edwin A. Willard of New 
York city and the National Protective Insur- 
ance Company of Boston, the report of the 
master in favor of the Massachusetts Protec- 
tive has been confirmed by the court and. final 
judgment entered accordingly. The case was 
based upon charges that the defendants engaged 
agents of the plaintiff for a new company, the 
National Protective, which they were promot 
ing, and on the alleged twisting of policyholdy 
ers by the agents. ; ; 
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NEWS FROM WASHINGTON 


Review of Happenings of Interest to 

Insurance Men 
INTERNATIONAL MARINE CONVENTION 
; LIKELY 


Many Marine Insurance Companies Seek- 
ing to Enter District of Columbia 

A conference of maritime nations will prob- 
ably be called in the near future by the Presi- 
dent for the purpose of adopting effective 
means for the prevention of pollution of navig- 
able waters by oil-burning and oil-carrying ves- 
sels by the dumping of oil waste, fuel oil, sludge, 
tar residue, and water ballast. Representative 
Appleby, of New Jersey, author of a resolution 
calling upon the President to hold the confer- 
exe, in explaining his measure, declared that 
England and other countries are suffering from 
the effects of this pollution and that large sums, 
amounting to millions of dollars a year, are be- 
ing lost each year through pier fires, damage 
to lumber in transit on floats, fish losses, ete. 
The fire menace alone, it is asserted, is of suff- 
cient importance to justify the taking of pre- 
vertive measures. 

With €086 deaths reported from the sixty- 
three largest cities of the country, with a total 
population of 27,749,821, the death rate for the 
week ended June 17 was I1.4 per thousand, as 
compared with 11.1 per thousand for the corre- 
sponding week last year, according to the weekly 
health index of the Department of Commerce. 
The highest rate for the week was 22.4 in 
Memphis; the lowest, 6.4 in Lowell, Mass. 

Reports from industrial insurance companies 
show that for the week ended June 17 they had 
50,058,107 policies in force, as compared with 
47,150,195 for the corresponding week of 1921; 
the number of death claims was 8289, against 
7599, and the number of death claims per thou- 
sand policies in force was 8.6 per annum, 
against 8.4 last year. 

* ok x 

Four or five large companies have already 
made applications for charters in the District 
of Columbia under the marine insurance act, 
according to Lewis A. Griffith, District Super- 
intendent of Insurance, who has asked Congress 
for an appropriation to permit the employ- 
ment of additional clerks and examiners to 
administer the act. One of the applications has 
been made by the Reliance company, and there 
isa syndicate of about fifty-two companies in 
the United States, which is also anxious to 
secure a charter. 

The district superintendent ‘now has but one 
‘xaminer, whose time is taken up almost en- 
trely in the examination of the twenty or more 
district. insurance companies, and there is no 
‘ctuary, although one is badly needed. It is 
hoped to secure a man who can act both as 
“aminer and actuary. The receipts of the 
on year totaled $210,000, being more 
"an double those of five years ago, while the 
*xpense of the office was but $12,000. The 
Work is not up to date, Mr. Griffith said in ap- 


pearing before the House Appropriations Com- 
mittee, although the clerks work nearly every 
night and take no leave. 
oe 

An appropriation of $25,000 has been asked 
of Congress by the Veterans’ Bureau, for the 
redemption of insurance bonds issued during 
the war. Under the soldiers and sailors civil 
relief act of 1918, it is stated, Congress made 
provision to the effect that men carrying insur- 
ance in private companies should have their 
insurance paid by the United States Govern- 
ment during the time of the war and for one 
year after the declaration of peace, they to 
reimburse the Government. Instead of paying 
out the cash premiums, no appropriations be- 
ing made, it was provided in the act that bonds 
in multiples of $100 each should be issued to 
the insurance companies as a guarantee for the 
payment of these premiums. Bonds aggregat- 
ing $22,709 have been issued, bearing interest at 
the rate of 3% per cent per annum. 

* ok * 

Griffith, 
Insurance, 


Columbia 
relieved 


District of 
was 


Lewis. A. 
Superintendent of 
from duty on June 22 by the District Commis- 
sioners following a special board meeting. No 
charges were either filed or considered, it is 
stated, Dr. Griffith’s removal being simply to 
improve the service by placing an experienced 
expert in insurance matters in the office. 

Burt A. Miller will be the new Superintend- 
ent of Insurance. Mr. Miller is a native of 
Canton, Ohio, and came to Washington about 
a year ago to accept an executive position in 
the Veterans’ Bureau at the personal request of 
the President. Mr. Miller has had many years’ 
experience in the insurance business, it is stated. 

oe re 

An investigation of the administration of the 
office of the Alien Property Custodian is pro- 
posed in a resolution introduced in Congress 
last week by Representative Woodruff, of Mich- 
igan. In a long speech on the floor of the 
House, Mr. Woodruff charged maladministra- 
tion by former custodians; that properties of 
enormous values were sold to favorite pur- 
chasers at prices far below their reasonable 
value; that prodigious fees were paid to 
lawyers, some of whom at the same time were 
representing the Custodian and alien enemies; 
that lawyers who represented the Alien Prop- 
erty Custodian in the seizure and administra- 
tion of trust properties have in many instances 
been permitted ta represent claimants to, and 
secure the return of, the same property, and 
that properties valued at millions of dollars, 
belonging to American citizens, are still in the 
custody of the Government, while vast prop- 
erties have been returned to German citizens 
and subjects. 

The resolution calls for a committee of nine 
members to make a full investigation of these 
and other charges and to report to Congress. 


Physicians Form Company 
The Physicians Automobile Indemnity In- 
surance Company of New York has been or- 


ganized. 


OPPOSES FITZGERALD BILL 


United States Commerce Chamber Calls 
It Monopolistic 
WasHinctTon, D. C., June 27—Charges that 
the Fitzgerald workmen’s compensation bill for 
the District of Columbia provides for a form 
of compulsory monopolistic insurance have 
been filed with Congress by the insurance de- 
partment of the United States Chamber of 
Commerce, through Vice-President Elliot H. 
Goodwin. 
The reasons for the chamber’s opposition to 
the bill, Mr. Goodwin said, are: 
That it provides monopolistic in- 


surance, leaving the employer no option on the selec- 
but requiring him to 


for compulsory 


tion of an insurance carrier 
take Government 
The insurance commission provided for by the bill 


determine the rate and 


insurance. 


is not only empowered to 


amount of premium, but is also charged with the col- 


lection thereot and the determination of the amount 
and the payment of compensation, with no check what- 
soever upon its decisions and actions. 


The insurance commission possesses full authority 


to review its own decisions, with right of appeal to 
the courts only on matters of law. 

“In short,” declared Mr. Goodwin, “the com- 
mission created under this bill combines normal 
administrative functions with the business of 
insurance, and has to a considerable degree the 
power of judicial review. Such concentra- 
tion of authority, we believe, is contrary to in- 
herent principles of good business and of good 


government.” 


Employers Liability Outing 

The Employers Liability held its annual out- 
ing last week at Swampscott, thére being nearly 
1000 in the parade, headed by two bands, which 
marched to the wharf. Notwithstanding the 
inclement weather the full program of sports 
was enjoyed. 

United States Manager Samuel Appelton, to- 
gether with all the heads of departments, was 
present. The committee in charge of arrange- 
ments were H. F. Morse, A. B. Poor, W. R. 
Freethly, C. H. Hall, F. P. Horton, P. W. Lin- 
scott, C. J. Stoddard and C. A. McDonough. 


Workmen’s Compensation in Wisconsin 

Mapison, Wis., June 26.—Wisconsin em- 
ployers paid $4,493,437 in insurance premiums 
during the past year to protect laboring men 
and other employees under the Workmen’s 
Compensation law. Announcement of this fact 
was made by T. W. Broughton of the Wiscon- 
sin Compensation Insurance Board on Monday. 
Including losses and expenses, these companies 
paid $4,040,353 to injured workmen. 

Mutual insurance companies operating in 
Wisconsin received net premiums of $3,120,817 
and paid in losses and expenses $1,757,307; 
foreign mutuals received net compensation 
premiums of $115,544 and the losses and ex- 
penses incurred were $122,108; inter-insurers 
received $76,763 in net premiums and the losses 
and expenses incurred $61,686, and stock com- 
panies received $2,171,313 in premiums and the 
losses incurred and expenses were $2,090,253. 

—A plan for a reinsurance pool of burglary com- 


panies has been under consideration and many sug- 
gestions were offered at a meeting held last week. 
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WANTED 


Clean, capable young man with actuarial ex- 
perience to take care of detail work as assistant 
secretary in a young growing company in the 
Middle West. Future is assured for the right 
man. If interested, write ‘‘Secretary, care of 
THE SPECTATOR.” 


ail 














AGENCY SUPERVISOR 


HIGH CLASS MAN wanted for good company cop. 
nection to travel Indiana, Ohio and Kentucky on 
salary and expenses. State qualifications in full 
Address Box 200, care of THE SPECTATOR, P. O. Box 


1117, New York City, N. Y. 








New Insurance Issued in 1921............ $42,448,000.00 


Gain in Insurance in Force............... 30,124,750.00 
Insurance in Force December 31, 1921... . 101,222,295.00 
ED ee he Site oe cig ole dic wle wb SiS win wae 4,613,494.57 
Increase in Assets.................-.-000- 1,518,954.00 
Increase in Reserve..................... 1,282,156.00 
Increase in Surplus....... 225,575.00 


UNEXCELLED LIFE INSURANCE PROTECTION— 
LOWEST NET COST—ABSOLUTE SECURITY—PER- 
FECT SERVICE—SQUARE DEALING—A SATISFIED 

IELD FORCE 
WILLIAM MONTGOMERY 


Homer Building 
President 


Washington, D. C. 





THE MASONIC MUTUAL LIFE ASSOCIATION —— 
THIS DID NOT HAPPEN BY CHANCE 1857 1922 











We Want Real Men 


with ability and resources to 
develop three or four counties, 
getting and handling sub- 
agents, in .Ohio, Indiana, 
Illinois, Missouri or lowa. 


FARMERS NATIONAL LIFE INS. Co. 
F. N. L. Building, 3401 Michigan’ Ave. 
CHICAGO, ILLINOIS 








e a 
Home Friendly Society 
of Baltimore, Maryland 
has grown so in popularity until it is now generally conceded to be 
“one of the leading Industrial life insurance companies in America’’ 
issuing LIFE, HEALTH and ACCIDENT Policies. 
Write for 


Rates and Terms to Agents 














NEW and up to date policy 
contracts. REAL SERVICE 
toPolicyholdersand Agents. 
NOT SO BIG to lose sight of 
individual Agents, and big 
enough to serve its Agency 
and Policyholders satisfac- 
torily. SOME GOOD terri- 
tory in IOWA and SOUTH 
DAKOTA open for Agents. 


JAS. H. JAMISON, Pres’t 





nsurance Company 


DES MOINES, IOWA 




















Che Oldest Life Insurance Company 
in the West has new territory for 
live agents. Its policies are liberal 
and easy to sell. 


ST. LOUIS MUTUAL LIFE INSURANCE CO, 
ST. LOUIS, MO. 














AGENCY MANAGER WANTED 


A Middle Western life insurance company is desir- 
ous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio, 
Indiana and Illinois. 

An attractive contract wil be given the right man. 

Address Middle West, 


Care of THE SPECTATOR, 
Post Office Box 1117 City Hall Station, New York 














FIRE ASSOCIATION of Philadelphia 


Organized Sept. 1, 1817. Incorporated March 27, 1820 





Charter Perpetual 
oi | 7 IRR ee epee ate dap eee ner CS eM 1000, 
a 16,189,923 
Reserve and other Liabilities. .......... 11,318,327 
RES UIMUMIERR ore eee sorerereiawaca en ISOS 3,871,5 
Surplus to Policy Holders. ...........+++ 4,871, 


E. C. IRVIN, President. ; 
J. W. COCHRAN, Vice-President. _ 
JNO. B. MORTON, 2d Vice-President. 
M. G. GARRIGUES, Secretary and Treasurer. 
R. N. KELLY, JR., Assistant Secretary. 


meee LIFE INSURANCE COMPANY 
BALTIMORE, MD. 
WILLIAM O. MACGILL, Present. 


Agents desiring to connect themselves with a solid and progressive, yet conservative 
Life Insurance Company, <an address S. D. Powell, Secretary, giving references. 

Industrial and Ordinary Life Insurance policies issued upon all attractive forms 
of policies. 




















A 


KANSAS’ GREATEST LIFE INSURANCE 
COMPANY 


Invites Inspection—Inquiry of Integrity 


The Farmers & Bankers Life 
Insurance Company 
Home Offices 


Wichita, Kansas 











Attention, Insurance Men! 








A progressive insurance company recently licensed in Virginia, 
and having over 600 prominent stockholders throughout the 
State, has some excellent openings for ambitious insurance men 
who are anxious to secure General Agents’ or District Agency 
contracts. Good leads furnished and every assistance given to 
develop territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick seller. 


All answers treated with confidence 








Address L=438, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y- 
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— LIABILITY AND THEFT INSURANCE DECISIONS ! 


By Harry B. Brappury of the New York Bar 
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Two policies indemnifying railroad and 
contractor for liability caused by negligence; 
injury caused by primary negligence of con- 

tractor; action against railroad company and 

contractor, in which judgment is rendered 
against the railroad company alone by reason 
of the manner in which the insurance com- 
pany conducted the trial; judgment against 
insurance company in action by railroad com- 
pany for total amount of judgment in neg- 
ligence action, which exceeded the amount of 
both policies. 

The defendant company issued two liability 
policies, one to the plaintiff railroad company 
in the sum of $10,000, and one to a contractor 
in the sum of $5000, to indemnify them against 
claims for damages for negligence while doing 
work for the railroad company. One Barnsley 
was injured while attempting to enter a train 
operated by the railroad company. The. in- 
juries were caused by falling into an open hole 
in a station platform made by the contractor 
who was doing repair and alteration work upon 
the platform, pursuant to a contract with the 
railroad company. He brought a joint action 
against the railroad company and the con- 
tractor. During the course of the trial a ques- 
tion arose as to whether enough had been shown 
to hold the contractor liable. The contractor 
was not subpoenaed as a witness by Barnsley, 
but the contractor was in court. However, 
when the question of calling him as a witness 
arose, the defendant’s attorney dismissed the 
contractor and caused him to leave the court 
rom, The jury awarded Barnsley,a verdict 
of $20,000, but the Trial Court dismissed the 
complaint against the contractor, and the judg- 
ment was entered against the railroad company 
alone, which it paid. The railroad company 
then brought the present action against the in- 
surance company to recover, not only the 
amount of its own liability, but also the balance 
of the amount which it had been required to 
pay under the verdict of $20,000, with interest 
and costs. That is, the railroad company 
claimed the sum of $20,000 with interest and 
costs, on its own policy of $10,000, and the 
plicy issued in the name of the contractor for 
$5000. The defendant conceded liability under 
the policy issued to the railroad company, but 
denied liability on the policy issued to the con- 
tractor. Judgment was rendered in favor of 
the plaintiff for the sum demanded, being 
$20,000 with interest and costs, amounting to 
upwards of $24,000. The theory on which the 
judgment was granted was that the railroad 
‘ompany would have had the right of subroga- 
on against the contractor, as it was the con- 
tractor who had caused the injury, and, there- 
for, the action of the insurance company in 
dllowing the contractor to escape from having 
a judgment entered against him resulted in 
famage to the railroad company in the full 


amount of the judgment. This contention was 
sustained by, the court, and the railroad com- 
pany secured a judgment against the insurance 
company on its own policy in the sum of 
$12,200.53, and also for the balance of the 
damages, amounting to $12,584.03. New York 
Consolidated R. R. Co. v. Mass. Bonding & 
Ins. Co., 193 App. Div., 438; 184 Supp. 243; 
aff'd without opinion 233 N. Y. (Memo) 45. 





Hospital liability policy; child whose 
mother was in hospital for treatment was 
injured while nurse was giving child a bath; 
such child a patient or inmate within the 
meaning of the policy. 

A mother, whose child had been born in a 
hospital, departed therefrom and subsequently 
returned for an operation. While there the 
child was brought to her for nourishment. One 
of the nurses in the hospital gave the child a 
bath and in doing so allowed its hand to come 
in contact with a hot object, burning it severely. 
In an action against the hospital, on behalf 
of the child, a substantial recovery was had. 
An action was then brought by the hospital 
against the defendant insurance company under 
a policy which insured the hospital against 
claims by “patients” of the hospital for in- 
juries caused by malpractice, error or mistake 
“in giving medical, surgical or hospital treat- 
ment, or by any person employed by the as- 
sured in the giving of any such treatment.” It 
was held that the baby was a “patient’’ within 
the meaning of the policy and recovery by the 


hospital was affirmed. Ford Hospital v. 
Fidelity & Casualty Co., — Neb. —; 183 
N. W. 656. 





Theft insurance; policy covering entire 
package but excluding pilferage does not 
cover loss of part of goods removed from 
larger package. 

A theft policy on goods to be shipped pro- 
vided: “This policy covers theft of an entire 
shipping package, but all pilferage is expressly 
excluded.” The shipment was of twelve pieces 
of woolen cloth, each piece wrapped in a sep- 
arate piece of paper, but all included in one 
wooden case which was closed, nailed up, 
marked and addressed to the consignee. When 
it reached the consignee, five pieces were 
missing from one of the cases, of the value 
of $611.10. It was held that the policy did not 
cover the goods which were taken from the 
larger package. Goldman v. Insurance Co. of 
North America, 194 App. Div., 266; 185 Supp. 
210. The court cited and followed the case of 
Tamarin v. Insurance Company of North 
America, 68 Pa. Super. Ct, 614. In the 
Tamarin case the same clause was under con- 
sideration. In that case the court said: 


The purpose of this clause is obvious. The 
company would undertake responsibility for 
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That was the thing that was 
checked. A record was presumably kept of 
its transfer from place to place. It was an 
object under the eye of baggage agents, station 
agents and other persons into whose custody it 
came. Its movements could be traced by the 
records of the transporting company or by the 
knowledge of agents and employees into whose 
care it came. But this could not be said of the 
contents of the trunk. They were not observ- 
able. In case of diseappearance, there would 
be no record by which they could be traced. 
While the insurer, therefore, might be willing 
to take the risk of a trunk, he might for 
manifest reasons decline to assume the risk of 
the abstraction of articles therefrom. This in- 
tention is further made apparent by the excep- 
tion of all pilferage. This, as contended by 
the plaintiff, could only apply to articles of 
trifling value, and appeal is made to the defini- 
tion of the term in support of that view. But 
when read with the context, we regard the 
word as being used in the sense of filching; of 
taking a small part only rather than the whole; 
of stealing privily. There could be no reason- 
able explanation of the use of the term if it 
was to apply to trifling things only rather than 
the articles of greater value. It has force, how- 
ever, when construed to mean an exception 
from the risk of the abstraction of a part of 
the contents of a shipping package. The diffi- 
culty of guarding against larcenies of the latter 
kind is an apparent reason for the insertion of 
such a clause in the policy. 


The court in the Goldman case, in com- 
menting on the decision in the Tamarin case, 
said: 


In that case a fur coat of the value of $300 
was stolen from a trunk. To this reasoning 
might be added the further consideration, that 
the construction, as thus claimed, would require 
in almost every case a submission to the jury 
of the fact as to whether the article stolen 
from the entire package was of trifling value 
within the meaning of the policy. This would 
render the policy indefinite and uncertain, and 
would cause the necessity of a law suit sub- 
stantially upon every theft, in order that the 
court might determine whether the theft was 
of such an amount as constituted a petty theft, 
or whether it was a theft of a sufficient amount 
as not to come within the meaning of the 
word pilferage. In construing a contract the 
court should lean to a construction which makes 
the contract definite and certain and not to a 
construction which leaves, in substantially 
every case, a question which must be submitted 
to a court for determination. It would seem 
clear that the policy never was intended to 
have such an indefinite and uncertain meaning. 
The plaintiff admits if the word “only” had 
been inserted after the words “entire shipping 
package,” so that the clause should read “the 
policy covers theft of an entire shipping pack- 
age only, but all pilferage is expressly ex- 
cluded,” that he would have no cause of action. 
Such an interpretation, in my judgment, should 
be put upon this clause. 


the trunk. 


International Claim Association to Meet 
Hotel Traymore, Atlantic City, N. J., has 
been selected as the meeting place of the Inter- 
national Claim Association, which will gather 
there this year on September 11, 12 and 13. 
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HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 
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PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 


JAMES H. WASHBURN, F. A. Te. 
CONSULTING ACTUARY 


ROOM 1303, 165 Broadway, New York City 


Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 


Cable Address: Gertract, New York 


























Prominent Agents and Brokers 






















LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 

American Eagle Auto- National Union New Amsterdam 
mobile-Hartford National-Hartford Casualty Co. 

American Equitable Philadelphia Under- Indemnity Company 

British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 

Fidelity-Phenix 


Insurance Underwriters BROKERS’ LINES SOLICITED 












FRANK J. HAIGHT 
CONSULTING 
ACTUARY 


Hume-Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, Iowa 








JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 
















J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 
Insurance or consolidation of either Legal Reserve, Mutual 
Assessment or Fraternal Life Companies, Associations or 
Orders. : : 
Temporary money advanced on strictly private 


arrangements. 
All communcations held personal and confidential. 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 














JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate 


322 HURT BLDG. ATLANTA, GA. 
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FACKLER AND FACKLER 
DAVID PARKS FACKLER, F. A. S. 
EDWARD B.. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 

CONSULTING ACTUARIES 
35 Nassau Street New York 


WINFIELD W. GREENE 


CONSULTING ACTUARY 
and UNDERWRITER 
Specializing in Casualty Insurance 
and Workmen’s Compensation 


35 NASSAU STREET 1EW YORK 
Telephone, Xector 8482 





T. C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 
Complete Rate Books Formulated 
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A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg.; WACO, TEXAS 



























MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 


FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


402-404 Kraft Building Des Moines, Iowa 
Telephone Walnut 3761 


















A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, Inc. 


“Life Insurance Service” 
10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 
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GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 








256 BROADWAY NEW YORK 
T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA, 








F. M. SPEAKMAN, C. P, A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accouatants 


THE BOURSE PHILADELPHIA 








ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W. Independent Life Building 








SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


506 Forsyth Bldg. ATLANTA, GA. 











MARCUS GUNN 


CONSULTING 
ACTUARY 


29 So. La Salle Street 
eer. 
Telephone Randolph 3473 


CHICAGO 

















Insurance Examiners and Adjusters 
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DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 








W. H. GOULD 
ACTUARY & EXAMINER 
SYSTEM REVISION 


75 FULTON ST. 25 FRANKFORT ST. 
NEW YORK 


NEW YORK COLLEGE AND,UNIVERSITY 
— GRADUATE, A. B. LLB! fy-#° Yo" 
With Twenty Years’ Practical Experience in Insurance ne 
ment, underwriting, loss adjustment and investment depart 
of American and foreign insurance companies, desires to adju i 
losses, procure capital, and handle fire, msrine, life, casualty an 
surety matters on per case or per diem basis. 


Address A. L. CAMERON Box 10, Care, The Spectator 

















32 


Cable Address: Lawbond—New York 
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Tel. John 1114-5 
CASUALTY ADJUSTMENT BUREAU 


90 William Street New York City 
Thos. Galbo, Genl. Mgr. 

RELIABLE — INVESTIGATIONS AND ADJUST- 
MENTS BY EXPERTS — QUICK SERVICE — OUR 
REPUTATION is based on past performances—Weshow 
results. Send for booklet of references. Liability, Com- 

nsation, Auto, Fire and Theft, Collision, Property 
amage, Admiralty, Subrogations, Personal Accident, 
Burglary, Plate Glass. 
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Statisticians 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
of the highest type, because of thorough 
familiarity with Insurance Department 
and supervising boards’ requirements. 
Reinsurance and Cancellation schedules 
prepared promptly and accurately. Rates 
reasonable. Results most satisfactory. 


Phone: ASHLAND 7358 
153 Fifth Ave., New York City 














Southeastern Life Pushing Forward 

The Southeastern Life of Greenville, S. C., 
which early this year launched upon an ex- 
pansion program, has recently announced the 
appointment of several general agents. These 
include Walter F. Going of Columbia who 
began his life insurance career with the South- 
eastern fifteen years ago, since which time he 
has spent several years with the Missouri State 
and Reliance Life insurance companies, re- 
signing as manager in South Carolina for the 
latter company to return to his “first love,” the 
Southeastern. Mr. Going is one of the most 
prominent and progressive life insurance men 
in the State, 

Randolph W. Graham has been appointed 
agency secretary of the company. Mr. Graham 
comes to the Southeastern from the agency 
department of The Guardian Life of New 
York, where he was assistant for several years 
to the Southeastern’s present agency manager, 
W. Caswell Ellis, while the latter was in- 
spector of agencies of the Guardian. 

All Southeastern agents are required to at- 
tend the company’s training school, the sessions 
of which, during the spring, summer and fall 
months, are held at the company’s camp in the 
Blue Ridge Mountains. 

Applications for general agencies in North 
Carolina, Goergia, Florida, Alabama, Louis- 
ana, Arkansas, Kentucky, Texas and Okla- 
homa are now being considered. 

John Hancock Increases Army and Navy 
Limits 

Announcement is made by the Underwriting 
Department of the John Hancock Mutual Life 
Insurance Company of Boston, to the effect 
that the company has made a substantial in- 
rease in its limits on lives of Army and Navy 
officials, 

Hereafter insurance to the extent of $10,000 
will be taken on the life of commissioned offi- 


cers of the rank of Lieutenant or higher, the 
previous limit being $2500. 

On the non-commissioned officer the limit is 
increased from $1000 to $5000; on privates, 
heretofore prohibited, insurance, will be taken 
to the amount of $1000. 

The limitations for the Navy are increased 
to a similar extent for officers above the rank 
of ensign from $2500 to $10,000; for those be- 
low the rank of ensign increased from $1000 
to $5000, and on sailors and members of the 
crew, heretofore prohibited, $1000 will be is- 
sued. 

Term insurance will not be accepted on any 
lives in the Army and Navy, nor double in- 
demnity; but disability provisions will be 
granted. 

On the prohibited list are placed those in 
the air service, poison gas or submarine 
branches. 


The Insurance Shareholder’s Guide, 
1921=1922 

A book bearing the above title has been 
issued by the Policy-Holder Journal Company, 
Ltd., and embraces the latest available state- 
ments of the numerous companies of Great 
Britain, with analyses of the business of various 
classes transacted by them. In addition, there 
are lists of insurance transfers and failures; 
tariff and non-tariff fire offices; companies dis- 
solved or struck off the register, and those 
ordered to be wound up; companies registered 
or granted certificates, etc. 

This book of 480 pages is bound in cloth and 
sells at $3.75 per copy. It may be procured 
through The Spectator Company. 





PERSONAL ITEMS 








James IF. Farley, formerly vice-president of 
the Kansas Casualty and Surety Company, has 
obtained the general agency for Kansas of the 
United States Casualty Company with offices in 
the Schweiter Building, Wichita. He will also 
represent locally the National Surety Company 
and the Glen Falls. With his wide experience 
and many friends he is certain to build up a big 
agency. 

W. H. Gates, general agent in Mississippi for 
the Home Fire of Fordyce, Ark., is visiting the 
home office of that company, having made the 
trip from Jackson by automobile. He was ac- 
companied by Mrs. Gates. 

Edw. Yerger, Jr., of Atlanta, special agent 
of the Royal Indemnity, was a visitor to Missis- 
sippi during the past week, having spent several 
days in his former home, Jackson, as the guest 
of his father, Edw. Yerger, Sr., a prominent 
local agent. 

Arthur J. Hill of San Francisco, Cal., man- 
ager for the State Life of Indiana, recently re- 
turned from a six-weeks’ agency trip through 
the central and southern portion of his territory. 

During his absence, his field-force celebrated 
May as “Hill Month” in honor of his birthday. 
As the result of the campaign, over $1,074,000 
was submitted to the home office of the com- 
pany, the average size of the applications being 
almost $5000 each. 

J. G. Walker, president of the Life Insurance 
Company of Virginia, Richmond, was in New 
York last week, and sailed for Europe on the 
Olympic. He will spend about three months 
abroad, staying in Spain for some time. L. R. 
Walker, vice-president of the same company, 
also visited New York. The Life Insurance 
Company of Virginia reports considerably more 
business thus far this year than in the corre- 
sponding period last year, both ordinary and 
industrial. 
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On the one hand--- 


there’s the life agent whose initial equipment consists 
of the proverbial “‘rate-book, set of supplies, and a 
God-bless-you.”’ 


Then there’s the Peoria Life man. He is first 
given a thorough course of instruction in Insurance 
and the theory and practice of Salesmanship. 
Then he has policy contracts that embody every 
attractive feature of modern life insurance. He re- 
ceives a liberal commission on the business he 
writes. An experienced Home Office representa- 
tive gives him personal training and help—not only 
at the outset, but continuously and at frequent 
intervals thereafter. He knows that he is working 
with one of the country’s most progressive and 
rapidly growing legal reserve companies, and that 
the many desirable openings created by its constant 
expansion are filled from its own agency ranks. 


Is it surprising that Peoria Life men are 
happy and successful? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 
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** Life Insurance and 


—How To Sell It” 


ERE’S A BOOK “chock full” of the 

newest there is in life insurance salesman- 
ship—the actual methods; plans; suggestions; 
money making, sales-producing ideas of the 
most successful salesmen. Ads interesting as 
it is helpful. Not the theory of one man but 
the compilation of experiences of nearly a 
hundred star producers. They tell you how 
they do it. Get this book of good things. 





ABSORBING AND INTERESTING 
$1.00 postpaid 





The Insurance Field Co. 


Incorporated — 
Box 617 Louisville, Ky. 
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DANIEL BOONE, President 





New York 
F WM. A. MARSHALL, President 
The 62nd Annual Report Shows: 


FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents 
256 BROADWAY 


HOME LIFE INSURANCE COMPANY | 


Premiums received during the year 1921............s..ee0. $6,990,547 

Payments to Policyholders and their beneficiaries in Death pies 
Claims, Endowments, Dividends, Etc..............00.. 4,740,340 

Amount Added to the Insurance Reserve Funds............. 2,121,307 

Net Interest Income from Investment..........sseeeeseeee 1,964,050 
($642,638 “ excess of the amount required to maintain the P 

reserve 

Actual mortality experience 53.44% of the amount expected. 

Ingurance in Force. ..ccccccccccceccccsecccccccccoscceses $223,116,887 

PR RPNRMNPEN so oirasciccaieiececinnoceins nee vision cs ceanace 43,229'308 


NEW YORK 








INSURANCE AGENTS 


by efficient and economical operation. . 
We have a first class proposition for first class agents. If interested address enquiries to 


THE GREAT-WEST LIFE ASSURANCE COMPANY 
Head Office—Winnipeg. ; 





Policy and Prestige are the two most powerful factors in the successful selling of Life Insurance 
Both operate to the advantage of Great-West Life Agents. Our Policies are easy to sell—liberai 
in terms, but soundly based. The Company’s record is one of unequalled progress, paralleled 








EXCELLENT OPPORTUNITY > 








for Reliable, Energetic men to represent us in the states of 
Illinois and Missouri with direct Home Office contracts, Liberal 


policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Clarence J. Daly, President 


DENVER, COLORADO 





THE WOMAN’S BENEFIT ASSOCIATION 


OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892 


Largest Fraternal Benefit Society of Women in the World 


A ‘‘Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 250,000 

The Reserve Fund is over $15,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write for information to 


Miss Frances D, Partridge 
Supreme Record Keeper 


Miss Bina M. West 
Supreme Commander 
Port Huron, Michigan 


Port Huron, Michigan 





n 








MIDLAND LIFE INSURANCE COMPAN 


KANSAS CITY, MISSOURI 
THE COMPANY. 


THE MANAGEMENT. 


and conspicuous success. 


THE TERRITORY. MISSOURI, KANSAS, 


in the country to-day. 


Backed and endorsed by the most substantia 
and influential business men in Kansas City: 


Practical insurance men of long experienct 


OKLAHOMA, 
COLORADO, TEXAS. The best territot) 


DANIEL BOONE, Jr., Secretaf) 
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VOLUME I NOW AVAILABLE. 


[Llinois Standard ‘Tables 


NET PREMIUMS, TERMINAL RESERVES, 
MEAN RESERVES, AND COST OF INSURANCE 





Modified Preliminary Term, Illinois Standard 
American Experience Three and 


One-Half Per Cent 


IN THREE VOLUMES 


Computed by 
FACKLER & FACKLER 


Consulting Actuaries 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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ILLINOIS STANDARD TABLES 


U P to the present, the published tables of 


Net Premiums, Terminal and Mean Re- 

serves and Cost of Insurance on the 
Illinois Standard basis have been limited to a 
a few of the principal plans of life and endow- 
ment insurance. 

The inquiries for tables, other than those 
published, have been so numerous as to lead 
THE SPECTATOR COMPANY to publish a 
work which will provide those interested in 
policies on the Illinois Standard basis with 


practically all tables needed on the American 
Experience Table and three and one-half per 
cent interest. 

These tables, compiled by Fackler & Fackler, 
the eminent Consulting Actuaries, New York, 
are very extensive and cover not only the more 
popular and usual forms, but also a number 
of other plans which may be more generally 
issued on this basis, now that the Premium, 
Reserve and Cost of Insurance Tables for them 
are conveniently available. 


PREMIUMS, RESERVES AND COST OF INSURANCE 


The tables cover a number of Limited Pay- 
ment Life plans with premium payments for 
other than the usual ten, fifteen and twenty 
year periods, Endowments for periods at inter- 
vals of five years from ten to forty years, and 
ten-payment, fifteen-payment and twenty-pay- 
ment Endowments for these periods. “Birthday 
Endowments” are also included, maturing at 
stated ages, subject both to limited payment and 
to continuous premiums. 


The premium tables are very complete, show- 
ing from age fifteen upwards the first year pre- 
mium, the renewal premium beginning with the 
second year of the policy, and the renewal pre- 
mium beginning with the twenty-first year of the 
policy for such long-duration forms as are 


valued on the twenty-payment life preliminary 
term basis under the law. 

The Reserve and Cost of Insurance Tables 
show the first year reserves (and cost) and all 
the following reserves (and cost) during the 
entire premium-paying period of the policy ex- 
cept in the case of the whole life policies, for 
which the tables cover the first fifty years of 
duration. The tables thus cover the period 
during which certain ages and certain policy 
forms are required under the Illinois Standard 
law to be valued on the full net level premium 
reserve basis. 

The premium and other tables have been 
arranged in this complete form so that it will be 
unnecessary to refer to other publications for 
data at the longer durations. 


GROWING IMPORTANCE OF ILLINOIS STANDARD TABLES 


The 1920 Report by the Massachusetts Insur- 
ance Commissioner discusses at some length the 
valuation of life insurance policies upon the 
various preliminary term bases. He stated that 
on December 31, 1918, ninety-nine companies 
used the Illinois Standard basis of valuation, 
and that it was already law in Idaho, Illinois, 
Indiana, Michigan, South Dakota and Tennessee, 
having the effect of law by ruling in several 
other States. 

The State of Maryland has since adopted the 
Illinois Standard in its laws, and New Jersey 


adopted, during the year 1920, a valuation basis 
which is the same as the Illinois Standard for 
most preliminary term plans, but requires some- 
what higher reserves for some low-premium 
forms. New York has had preliminary term 
legislation under consideration in recent years, 
and in Massachusetts a special Commission has 
reported favorably on a law proposed for enact- 
ment this year. 

The facts indicate that the use of the Illinois 
Standard as a valuation basis is likely to extend 
still further. 
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& Fackler, and printed in these three books: 


LIFE AND LIMITED-PAYMENT LIFE PLANS 


Whole Life 
Ten-Payment Life 
Fourteen-Payment Life 
Fifteen-Payment Life 
Sixteen-Payment Life 
Seventeen-Payment Life 
Eighteen-Payment Life 
Nineteen-Payment Life 
Twenty-Payment Life 
Twenty-five-Payment Life 
Thirty-Payment Life 


ENDOWMENTS FOR STATED PERIODS 


Ten Year Endowment 
Fifteen Year Endowment 
Twenty Year Endowment 
Twenty-five Year Endowment 
Thirty Year Endowment 
Thirty-five Year Endowment 
Forty Year Endowment 


LIMITED-PAYMENT ENDOWMENTS FOR 
PERIODS 


Ten-Payment Fifteen Year Endowment 
Ten-Payment Twenty Year Endowment 
Fifteen-Payment Twenty Year Endowment 
Ten-Payment Twenty-five Year Endowment 
Fifteen-Payment Twenty-five Year Endowment 
Twenty-Payment Twenty-five Year Endowment 
Ten-Payment Thirty Year Endowment 
Fifteen-Payment Thirty Year Endowment 
Twenty-Payment Thirty Year Endowment 





IMPORTANT TABULATIONS IN THREE 


VOLUMES 


These tables (about 720 pages) embrace Net Premiums, Terminal Reserves, Mean Reserves 
and Cost of Insurance on various standard forms of life and endowment insurance, viz: 


TABLES FOR 


Life and Limited-Payment Life, Eleven Plans 
Endowments for Stated Periods, Seven Plans 
Limited-Payment Endowments for Periods, Fifteen Plans 
Endowments at Stated Ages, Six Plans 


Limited-Payment Endowments at Ages, Eighteen Plans 


Below are fully detailed the plans covered by these tables on the Illinois Standard basis, 
American Experience Table, with 314 percent interest, which have been compiled by Fackler 


Ten-Payment Thirty-five Year Endowment 
Fifteen-Payment Thirty-five Year Endowment 
Twenty-Payment Thirty-five Year Endowment 
Ten-Payment Forty Year Endowment 
Fifteen-Payment Forty Year Endowment 
Twenty-Payment Forty Year Endowment 


ENDOWMENT AT STATED AGES 


Endowment at Age Sixty 
Endowment at Age Sixty-five 
Endowment at Age Seventy 
Endowment at Age Seventy-five 
Endowment at Age Eighty 
Endowment at Age Eighty-five 


LIMITED-PAYMENT ENDOWMENT AT AGES 


Ten-Payment Endowment at Age Sixty 
Fifteen-Payment Endowment at Age Sixty 
Twenty-Payment Endowment at Age Sixty 
Ten-Payment Endowment at Age Sixty-five 
Fifteen-Payment Endowment at Age Sixty-five 
Twenty-Payment Endowment at Age Sixty-five 
Ten-Payment Endowment at Age Seventy 
Fifteen-Payment Endowment at Age Seventy 
Twenty-Payment Endowment at Age Seventy 
Ten-Payment Endowment at Age Seventy-five 
Fifteen-Payment Endowment at Age Seventy-five 
Twenty-Payment Endowment at Age Seventy-five 
Ten-Payment Endowment at Age Eighty 
Fifteen-Payment Endowment at Age Eighty 
Twenty-Payment Endowment at Age Eighty 
Ten-Payment Endowment at Age Eighty-five 
Fifteen-Payment Endowment at Age Eighty-five 
Twenty-Payment Endowment at Age Eighty-five 
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EACH VOLUME COMPLETE IN ITSELF 


Illinois Standard Tables are issued in three 


volumes: | 


Volume I. Net Premiums and Terminal Re- 
serves. 


Volume II. Mean Reserves. 
Volume III. 


A large majority of the Life Insurance Com- 
panies in the United States have adopted the 
Preliminary Term plan in valuing their policies, 
and it was decided to compile and publish these 
elaborate tables to assist these companies in the 
computation of Premiums, Reserves, Surrender 
Values, Dividends, and items for the Gain and 
Loss Exhibit for policies valued by this Pre- 
liminary Term method. 


Cost of Insurance. 


While each volume is complete in itself, 
thoroughly covering the data as shown by the 
respective titles, the three volumes will be issued 
in uniform style of paging and binding, thus 
constituting a handsome as well as valuable set 
of actuarial books. 


These tables will be printed upon heavy dur. 
able paper in clear legible type, with wide mar- 
gins, and will be suitable for practical use 
in all Actuarial Offices, Insurance Departments 
and Insurance Companies. The paper used is 
Strathmore Snowdrift Vellum, made especially 
for this work. 


The volumes contain valuable data for gen- 
eral agents and other students of insurance. 


PRICES 


Single Volume, $25. 


Set of three volumes, $60. 


Published by 


THE 


CHICAGO OFFICE 
INSURANCE EXCHANGE 


SPECTATOR COMPANY 


135 WILLIAM STREET 
NEW YORK 
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WANTED 


n with Executive and Salesmanship ability; pref- 
ho has had Teaching or Life Insurance ex- 
llege Education, to become local Manager for 
Department of a large corporation that is 
to sell the public a contract guaranteeing the School and 
College Educ ation of Young America. 

At present the following States: Pa., Ohio, Ill., Mo., Minn., 


Ark., Okla., Texas, and Kansas. 


Write— 
W. FRANK SMITH, Manager 


3719 Washington Ave., St. Louis, Mo. 


A ma 
erably one W 
perience, ora Cos 
the Educ: itional 


INTER-OCEAN CASUALTY COMPANY 


FOUNDED 1903 
CINCINNATI, OHIO 


Premium Income, 1921 $954,210.74 
Increase Over 1920 166,315.67 
Admitted Assets, December 31, 1921 422,565.20 
Increase Over 1920 44,377.96 

i 5 307,908.69 


Above figures verified by examination of the Insurance Departments of 
Indiana and Ohio under auspices of Examination Committee of the National 
Convention of Insurance Commissioners. 

Health and Accident Insurance only 





Write Home Office for Desirable Territory 
J. W. SCHERR, President W. G. ALPAUGH, Secretary 














The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday 

INDUSTRIAL POL ICIE S are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 

ARY POLICIES contain valuable SPECIAL DIS, ABIL ITY and 
ORAL AND PERMANENT DISABILITY CLAUSES and a BLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 
mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 
Dr. E. Bryan Kyle, Medical Director 


Independence Square Philadelphia, Pa. 








GEORGE WASHINGTON LIFE INSURANCE CO. 


Charleston, West Virginia 
Are you seeking an agency in the States of West Virginia, 
Ohio, Kentucky, Tennessee, Virginia, North Carolina, South 
Carolina, and Georgia? 
Address 
ERNEST C, MILATR, 
Vice-President and Secretary 

















WE WANT AGENTS 
to push our five=point-nine policies. 
Excellent Iowa territory and liberal 
@ contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Manager 


Home Office—Register Tribune Bldg.—Des Moines, lowa 











ORGANIZED ASSETS:OVER 
lOOF. $B 00°C! 65 2) 2) ate 


Guaran CE i iitel 
Life 


Bepciaticn 
@hiitelatou 


ATTRAGIVE PURE LIFE 
C NTRACTS for INSURANCE 
MEN OF ABI LITY PROTECTION 








THE SIGN OF ‘Goop CASUALTY INSURANCE 


LIABILITY a & BURGLARY 
ACCIDENT A, Net S2ffef CREDIT 
HEALTH EX 1 Aeeee 86 BOILER 
AUTOMOBILE a. ed] | ¢ LANDLORDS 
TEAMS ue OS Ted ctx ELEVATOR 
COMPENSATION (Sse Asie bs GENERAL LIABILITY 

ai aw 

ANN 

[er ¢ , 


Established " ee 1869 


LONDON GUARANTEE & ACCIDENT 0, Lid, °Ewatano™ 


Head Office: CHICAGO, ILL. F. W: LAWSON, cane Manager 





F. J. WALTERS, Resident Manager, 55 John Street, New York. 
STOKES, PAC KARD, HAUGHTON & SMITH, 

Resident Managers 434 Walnut Street, Philadelphia, Pa. 
ELMER A. LORD & CO., Resident Managers 145 Milk Street, Boston, Mass. 








Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, SHREVEPORT, LA. 























GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 
‘Iwo good personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 


Address West Virginia, care of THe SpxcrTaTor, 
P. O. Box 1117, New York City, N. Y. 
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THOS. H. ANDERSON, 4, 
CHARLES A. NOTTINGHAM, J ‘/a"@9¢7s. 


ROBT. H. WILLIAMS, Assistant Managers. 
CHARLES L. PURDIN, 
NEW ENGLAND STATES, NEW YORK, 
PENNSYLVANIA, 


RSEY, 
peed DELAWARE, 
DISTRICT OF COLUMBIA, 
ms VIRGINIA, WEST VIRGINIA, 
NORTH CAROLINA, 
‘9 SOUTH CAROLINA. 
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H. M. FENTON, Manager 
HARRY W. STEPHENSON 
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PHILADELPHIA OFFICE 


FIRE AUTOMOBILE 
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TORNADO SPRINKLER LEAKAGE 
EXPLOSION USE AND OCCUPANCY 


POSTAL PROFITS TRANSPORTATION 


COMMISSIONS 
STRIKE, RIOT AND CIVIL COMMOTION 
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ESTABLISHED 1836 = 


‘. we ENTERED U. S. 1848 | 
e ** . . . 44 
The statement of the condition of the United States Branch on the rst of January, 1922, in accordance with the la 
the State of New York, is as follows: 
ASSETS $19,350,754.26 
13,684,033.33 


v 
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SURPLUS $5,666,720.93 
As an illustration of the Company’s practice in maintaining its Assets in the United States in a year of excessive loses 
following figures may interest policyholders : Assets at January 1 Income Expenditure ; 
1906 (San Francisco Fire) $12,234,948 $8,144,207 
1907 12,335,961 
Thus showing Excess or Expenprture of 
And INcREASE oF AsSsETs in t 
Procress of the United States Branch: Net Premiums—1848, $4,519; 1858, $471,988; 1868, $1,739,620} i 
$2,422,126; 1888, $3,928,010: 1898, $4,979,422; 1908, $7,427,618; 1918, $11,618,840.85; 1920, $14,297,399.233 q 
$10,804,787.86. 4 
Losses—The amount paid in satisfaction of fire losses in the United States to the beginning of the present year ext 
$182,000,000. This large sum, in conjunction with the growth of the Company’s business, evinces the confidence of the ' 
and the faithfulness with which the Company’s losses are adjusted and settled. 


ay 
Bs 








